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ENTERING THE UNITED STATES) Organized 1855 
YORKSHIRE OF ENGLAND COMING. Y <P THE HOME 


Frank and Du Bois, of New York City, 


Appointed ae for this 1 7 Insurance te} Company 
Entry into this country via New York << « New York 


State will be made by the Yorkshire 
Insurance Company, Ltd., of Yorkshire, Elbridge G. Snow, President 
England, once preliminaries to that end, 


now well underway, be completed. MAIN OFFICE, 56 CEDAR STREET 


Frank and Du Bois, of this city, have CASH CAPITAL, $3,000,000 
been appointed United States Managers | Agsets, January Ist, 1911 $f ; $30,178,913 
for the Company, the active direction | Liabilities (including capital) 16,349,300 
j i i sae 1,500,000 
of whose affairs will be in the hands of | Reserve as a Conflagration surplus st eeeeeeers 1500, (001 
arve : 12,329,613 

Ernest B. Boyd, of the firm, who has hac | Net Surplus over all liabilities and reserves... 


Tl ontetied aad thabiy vebiahte expert SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


pace in fire underwriting. _., | Insures against loss ot real and personal property, rental income, 
The Yorkshire is a typically British f 
ae , use and occupancy, earned profits and 
institution; solid, conservative and a "ee b 
stickler for correct business practices. commissions Dy 
petablished im 1624, and possessing Fire, Lightning, Wind-storm, Automobile and 
funds in excess of $14,000,000, it is, with | Inland Transportation Risks 
two exceptions, the oldest and largest of 
the English insurance companies not 
heretofore operating on this side the 
Atlantic, 
. Its Board of Directors includes some | 
of the most eminent men of Great ; ege Entered United States 
Britain, and their association is active | North British 1866 
and not simply honorary. The Chairmaa | 
of the Board is the Rt. — hay Wen- | 
lock, K. C. B., G. C. S. L, I. E.; he e 
is a member of the Pr Av p Noo of | d M t | 
England and otherwise distinguished in an ercan 1 e 
the public affairs of the Empire. 

James Hamilton, general manager ot | 
the Yorkshire, is recognized as one of | 
the foremost underwriters on the other | Established 1809 Insu ran ce Co. 
side, and is known either personally o r | 
by reputation to many company execu- 4 
tives in this country. 

The Company will make a very sub- 
stantial deposit with the New York In- 
surance Department and its United/ .. . eas ‘ 1s 
States trustees, which latter will be| Since 1866, when the North British & Mercantile entered the United 
selected shortly. Once it be licensed J . . . 
in this State, application will be made States, 1,833 Fire Insurance Companies have failed or retired 
for entry into other States, the plan of 
the management, however, being only to 
seek representation at the larger cen- 
ters where a demand for insurance capi- 
tal exists. 

It goes without saying that board 
rates and regulations will be strictly 
observed, the reputation of the corpor- ASSETS $23,839,859.97 LIABILITIES $21,670,831.92 
ation and of its United States repre- 
sentatives guaranteeing such a course. , _ r C 

The Yorkshire through Frank & Du ASSETS IN EXCESS OF ALL LIABILITIES 


‘Bois has been writing strictly excess CY HOLDERS 
lines on the large affidavit risks of this TO POLI 


country, where the capacity of the ad- eal 2 1 6 e) O 2 8 O 5 
, ’ 8 


mitted companies has been exhausted, 


Teading eee nen eer ein bore fon come | | SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 


leading agency companies here for some 


months past, and its entry into regular TWENTY-THREE PER CENT. 


agency channels is simply a develop- 
ment of the experience thus had. 
Arrangements for the entry of the S 2 1 3 ’ O O O " O O 
Company to the United States were con- 
Te we Pa St) IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 


DIRECTORY OF DEPARTMENTS Communicate Direct with the Home Office of the 


Life Insurance. Pittsburgh Life and Trust Company 
ndustrial . Jp PITTSBURGH 


W. C. BALDWIN, PRESIDENT 









































$3.00 a Year; 15c. per stated 


THE LEGISLATIVE GRIST 


NEW RECORD DURING THIS YEAR. 


1,650 Bills Affecting Life Insurance In- 
troduced in various States—Report 
Well Worth Perusal. 

The report of Robert Lynn Cox, 
general counsel and manager of the 
Association of Life Insurance Presi- 
dents, dealing with legislative matters 
for the present year, is one which 
should be carefully read by every life 

insurance Official 

With forty Legislatures in session 
this year, it was necessary for the As- 
sociation of Life Insurance Presidents 
to examine sixteen hundred and fifty 
proposed laws, which number estab- 
ishes a new record for measures deal- 
ing with the subject of life insura 
according to the annual legislativ« 
port made to i 
Robert Lynn CC 
and manager 
proposed tax inci 
which if enacted 
added nine hundred 
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annually to the tax 


mately twelve mil 
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High Record for Bills. 

“It was supposed at the end 
season of 1909 that the f 
Legislatures of that year 
record in the number of bills 
affecting the life insurance busi! 
that would be unequalled for years 
come. But as against the tws 
dred and fifty bills examined 
up to this time two years ago 
this year had to pass upon a 
teen hundred and fifty bills 4 con- 
|siderable part of this increase, however 
is accounted for by the fact that the 
Association has broadened its field 
include a review of gener: revenue 
bills and all proposed revision of gen- 
}eral tax laws, including the tax 
of mortgages and other forms of 
vestment. Heretofore its work 


ng 
| these lines has been confined to bills 


directly and specifically imposing tax 
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burdens upon life insurance companies. 

“Among the States individually, 
Pennsylvania seems to have led, with 
a total of ninety-eight bills introduced. 
Kansas follows second, with ninety; 
Massachusetts third with eight4nine; 
Missouri had eighty; California seventy- 
eight; Wisconsin seventy-one; New 
York sixty-six, and Minnesota sixty- 
one. The smallest number introduced 
was twelve each in the States of Rhode 
Island and New Jersey. In West Vir- 
ginia thirty-eight bills were introduced, 
but notwithstanding this fact the State 
has the distinction in our records of 
being the only one whose legislative 
activities required no correspondence 
on the part of this office by way of 
criticism or otherwise. 

Wide Range of Subjects. 

“The field covered this year by legis- 
lative bills is almost as wide as the 
range of the business itself. These bills 
have raised questions involved in the 
organization, operation, regulation, con- 
solidation and dissolution of life in- 
surance companies. They have required 
the serious discussion of legal, medical, 
actuarial and financial problems. On 
matters of office procedure and prac- 
tice they have covered such items as 
accounting, reports, axaminations, etc. 
Field operations have come under re- 
view in bills having to do with re- 
bating, twisting, policy provisions, ad- 
vertising, etc. Three fairly complete 
insurance codes presumed to cover 
everything necessary in the way of 
State regulation have been enacted 
during the year. 

Ninety-Four Laws Enacted. 

“Up to tuis date, however, we have 
to report the enactment of but ninety- 
four laws affecting the business of 
level premium life insurance companies, 
with the possibility that several more 
may be added by the legislatures still 
in session and the one yet to convene. 
It should be said, however, that so 
far as we have been advised none of 
the laws enacted has been such as to 
cause serious embarrassment to the 
transaction of life insurance business 
along conservative lines, and many of 
the laws have had our hearty and un- 
qualified endorsement. 

“When one considers the vast quan- 
tity and almost infinite variety of 
legislation presented during the season, 
this general result speaks well for the 
reasonable consideration given to the 
subject of life insurance by the legis- 
latures of the country. I have little 
patience with the cynical attitude su 
often displayed toward legislatures by 
corporation representatives and their 
assumption that legislators mean to 
deal unfairly with the interests com 
mitted totheircare. To my mind the re- 
sults viewed retrospectively, as we are 
able to consider them to-day, do not 
fy such a conclusion. 














the purpose of considering the 
trend and significance of present day 
legislation we wish now to discuss the 
year’s work briefly from topical stand- 
points rather than geographically as the 
subject is presented by the legislatures 
themselves 
Taxation. 

‘Taxation of policyholders, an ever 
present problem, took on a more se- 
rious aspect this year than at any time 
within the five years coming under the 
observation of this Association since 
its organization, not only because of 
the unusually large number of bills 
and the huge amounts involved, but also 
because of the serious effort of one 
very important State to increase the 
rate beyond a point reached anywhere. 
Sixty-five bills having to do with the 
taxation of life insurance companies 
were introduced in nineteen States and 
with few exceptions provided for in- 
creased taxes. Some of these were 
general taxation measures which in- 
volved so much opposition from other 
sources that it was hardly necessary to 
add ours Included in this classifica- 
tion were a large number of franchise 
and corporation tax measures. A some- 
what radical departure in the matter 





of life insurance taxation was pre- 
sented in Wisconsin, where a special 
tax commission reported in favor of a 
tax on income other than premium re- 
ceipts. This would have relieved do- 
mestic companies of much of their 
present onerous burden in that State 
and would have readjusted and in-| 
creased somewhat the tax imposed on 
foreign companies. However, as the 
bill was consigned to raise only about 
$100,900 tax as against over $400,000 
now imposed (mostly on domestic com- 
panies), it has not thus far been se- 
riously considered by the legislature 
which is still in session. 

“Legislation that was most seriously 
advocated in seven legislatures this 
winter would have added $900,000 an- 
nually to the tax burden of approxi- 
mately $12,000,000 now paid by life in- 
surance policyholders in this country. 
The exact increase based on 1910 pre- 
mium receipts would have been 886,900, 
of which $483,000 would have been as- 
sessed against the policyholders of the 
companies in this Association. Many 
of the bills containing the increases go- 
ing to make up this large sum were 
strongly backed and in some instances 
were not defeated until the very last 
days of the session. 

“Happily there is no problem of the 
business which can be brought more 
closely ‘home to the policyholder or be 
more easily understood by him than 
this one of taxation. There is an an- 
nual crop of legislation affecting other 
problems of the business, some of which 
if enacted intolaw would cause a great 
deal of expense, but such measures are 
generally so technical that they have to 
be opposed by insurance experts with- 
out the aid of policyholders. 


Effective Co-operation of Policyholders. 


“But that in taxation matters we can 
count upon the help of policyholders 
was indicated in our recent fight in 
Pennsylvania against increasing the 
tax on life insurance premium receipts 
from two per cent. to three per cent. a 
year. This State is second only to New 
York in the amount of insurance in 
force. Its present tax of two per cent. 
is higher than the average amount im- 
posed by all the States and the pro- 
posed tax of a straight three per cent. 
would have placed its rate higher than 
that of any other State in the Union. 
Pennsylvania now taxes life insurance 
policyholders annually $1,200,000 and if 
the bill referred to had been passed 
this amount would have been increased 
over $600,000 annually, of which $360,- 
00 and upward would have been im- 
posed annually on companies in this 
Association. This bill followed the 
recommendation of a special tax com- 
mission before which we had appeared 
the year previous and presented argu- 
ments against any increase in taxation 
of life insurance. The measure was 
introduced on March 13th by the Chair- 
man of the House Committee on Ways 
and Means. The State administration 
was looking for additional means of 
revenue and it was at once seen that 
the bill was to be seriously urged. The 
home companies and officers of com- 
panies not members of the Association 
co-operated with us in oposing the 
measure. Thousands of influential 
policyholders supplemented these efforts 
by communicating with legislators and 
presenting objections against a tax in- 
crease. At the end of a two-months’ 
campaign the measure was defeated in 
the House by a decisive vote. Too 
much importance cannot be attached to 
the part that policyholders took in pre- 

enting the imposition of this bureau. 
If their aid only be obtained in oppos- 
ing legislation involving the more in- 
tricate questions of life insurance, but 
affecting their pocketbooks just the 
same, our legislative problem would be 
much simplified. 

“Taxes were slightly raised in a 
couple of Western States, but the 
amount igs more than offset by a repeal 
of the county tax law in one State and 
the deduction of dividends permitted 
in another State. This statement does 
not take into consideration the tax in-| 








The Agent’s Good 


is the Company’s good. We act on this belief. Lowest 
net cost to policyholders. New and better policies, 
Good territory now open in several states. 


THE UNION CENTRAL LIFE 


Insurance Company 
OF CINCINNATI, OHIO 


ADDRESS: 
ALLAN WATERS, Sup’t of Agents 





JESSE R. CLARK, President 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 


Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 








THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 





Good Territory and 
Remunerative Contracts 
for Men Who Can ‘‘ Do Things’’ 

















| NSURANCE MEN will note the signifi- 
cant increase in The Northwestern’s 
new business d the past five years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 


The Northwestern 
Mutual Life Insurance Co. 





centages: . 
of Milwaukee 1906 07659” 75" 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8. HATHAWAY, Secretary 1908 10.76 59 4.84 
: 1909 . 
New Business Paid-For 1910 ae rss = 
a $93,563,452 ot is capable of easy demonstration that 
oN 
1907 - - - 102,283,634 ingur 2 mas a the best Ht to 
ee The Northwestern’s new ) poli 
1908 Pe en 109,685,428 contract with its Dividend Options, Phid-np 
1909 - - : 113,716,188 and Endowment Options, Options of Settle- 
1910 - - + 119,229,283 ment and the Premium Loan features. 
: Issues Partnership and Corporation In- 
Each year larger than any in the 7. ‘eaper : 
previous history of the Company. a or inbeemation or an Agency, 


H. F. NORRIS, 


} sed Bust S58. ; 
Commenced Business 1 Superintendent of Agencies. 


























FIRST IN BENEFITS TO POLICYHOLDERS 


MINIMUM 
NET COST 





MAXIMUM 
DIVIDENDS 


THE MUTUAL LIFE 


Insurance Company of New York 
PAID POLICYHOLDERS IN 1910 
$56,751,062.28 


APPORTIONED FOR DIVIDENDS IN 1911 


For terms to producing agents, address : 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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crease in California, which was made 
under a constitutional amendment 
adopted in 1910 and therefore belongs 
to the legislation of that year. 
Compulsory Investment. 

“That the injustice and fallacy of the 
Texas legislation of 1907 to compel 
companies to invest seventy-five per 
cent. of policyholders’ reserves within 
the State in specified local securities, 
must still be preached is shown by this 
year’s experience. We had hoped that 
after the continuous campaign of edu- 
cation pursued during the three previ 
ous years there would be a marked fall- 
ing off in sentiment for this kind of 
legislation, and we were surprised at 
the extent of its development during 
jast fall and winter. As a result of our 
previous experiences we kept in close 
touch last year with those States in 
which there was likely to be agitation 
along this line with the idea of pre- 
senting facts and arguments to the ad- 


yocates of such proposed legislation 
before it crystallized into legislative 
bills. 


“In seven Western and in two South- 
ern States the question of urging such 
legislation was agitated. In one in- 
stance the movement took the form of 
a resolution before an influential civic 
organization. In another case the pro 
position was formally recommended by 
a State attorney general. It was possi- 


ble in several of these instances to 
convince those interested in the mat- 
ter that such legislation was unneces 


sary and unwise, with the result that it 
was not even introduced. 

Vigorously Urged in Three States. 

“Bills of this type, however, were ac- 
tually presented in four States, in three 
of which the legislation was most vig- 
orously urged. We are pleased to re- 
port that in no instance were any of 
these measures enacted into law. 
Therefore, Texas continues to stand 
alone in placing such bars against the 
companies of sister States. 

Mortgage Tax. 

“It is singular to note that in some 
oi the States where compulsory invest- 
ment legislation was presented, with 
the avowed purpose of increasing the 
supply of money available for real es- 
tate mortgage loans, bills to tax mart- 
gages were also introduced. It would 
seem that the surest way to encourage 
capital to invest in mortgage loans 
would be to exempt mortgages from 
taxation; that the way to drive money 
away from such investments and into 
other States would be to tax them. 
Some States have recently followed the 
exemption plan with a notable degree 
of success. Such exemption legislation 
has usuaily taken the form of a record- 
ing or registration tax to be paid at 
the time the mortgage is filed, with a 
provision from exemption from all 
other and subsequent taxes. Bills of 
this kind and others intended to at- 
tract investors were introduced in six 
States this year, and we generally took 
the position of urging their enactment. 
They became laws in 
Four different attempts were made in 
Minnesota to repeal the mortgage tax 
recording and exemption law which 
has served as a model for other States, 
but none of these efforts were success- 
ful. The only State in which bills tax- 
ing mortgages annually were enacted 
into law was Nevada. 

Insurance Codes Enacted. 

“The code enacted in Washington 
was the work of a commission appoint- 
ed by the Governor. We followed the 
work of the commission so far as the 
publicity given its work would permit, 


three States. | 


and endeavored to secure a code which | 


should be unobjectionabdle at least so 
far as it affected foreign companies. 
No very drastic or extremeiy objec- 
tionable requirements are imposed on 
foreign companies. In the main its 
provisions may be said to be in harmo- 
hy with the general requirements of | 
the laws of other States as regards | 
foreign companies. 
State to Pay Examination Expenses. 
“One provision in this code which is 
to be specially commended and which | 
should be adopted by all the States, is 








ROBERT LYNN COX, 
General Counsel and Manager of the Association of Life Insurance Presidents. 


that in Section 77 directing that the 
expenses of every examination or other 
investigation of the affairs of any in- 
surance company made by the Commis- 


sioner shall be paid by the State. 
“The Idaho Code was prepared by 

the Department of that State, with the 

assistance of representatives of some 





the advertiser, ADDRESS, 


GENERAL AGENCY WANTED 
Headquarters preferred in 
CALIFORNIA, OREGON or WASHINGTON 
(Will consider other territory) 


Am not a DEAD ONE and don’t want to tie up with a DEAD PROPOSITION. 
ABILITY competent to ORGANIZE territory and HOLD MEN. 
If you have »" opening in these or other States and want to get in touch with 


“EXPERIENCED”? care of The Eastern Underwriter, 105 William Street, New York City 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








GENERAL AGENT WANTED 


We have a desirable General Agency opening in the Central West. 


for a ‘‘phenom’’; just a man of high-grade character and ordinary business production 
ARE YOU THE MAN? 
Address General Agent 
Care of THE EASTERN UNDERWRITER, 105 William Street, 


Not looking 


New York 








AGENGY SUPERINTENDENT WANTED 





Headquarters Scranton, Pa. 


single. 





Population of 750.000 reached by 


Salary, office expenses, full commi-sions, re- 


trolley. One of the largest and oldest companies. 
business to care for. 
newals. Differential commissions allowed. 


$100,000 personal business in past twelve months. 
In making application, state references and whether married or 


SCRANTON ‘Care of THe Eastern UNDERWRITER 


Two Million old 


Applicants must prove 
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of the companies. Under a reasonable 
and proper construction there would 
seem to be no great difficulty in com- 
plying wich its provisions. 

“In the State of Pennsylvania sub 
stantially a new code was enacted by 
the passage of separate bills covering 
particular subjects. These relate to 
the reorganization of the Department, 
the powers and duties of the Commis 
sioner; the incorporation of domesti: 
companies and the regulation of all 
classes of companies; the examination 


of companies and proceedings in cas 
of insolvency—and, in fact, the entirs 
range of subjects usually embraced in 


a code. They were departmental meas 
ures prepared and introduced at the in 
stance of Commissioner McCulloch to 


so revise the laws as to bring them up 
to modern requirements. The cod fair 
and reasonable and will impose no 
hardships upon conservative compa 
niles. 


Policy Provisions 


Twenty or more bills proposing to 
change special policy provisions were 
introduced in some ten or a dozen 
States. Nearly all of these bills cov 
ered provisions more or less technical 
in character and very generally dis 
played ignorance of tne subject dealt 
with. One of them proposed to substi 
tute an automatic premium loan fea 
ture for the standard provision giving 
paid-up or extended insuran cast 
of a policy lapsing. Had the measure 
become a law the policyholders of the 
State in question would not have been 
able to get as liberal policy provisions 
as they get under the present law, and 
many, if not all, of the companies doing 
business in the State would have had 
to print a special policy form for the 
State in order to withhold privileges 
which the average policyholder would 
prefer. We cite this instance not as 
an exception but rather as an illustra 


tion of the average case in which legis 
Jators attempt to deal with technical 
questions unaided by expert advice, 
thereby causing much needless ex 
pense and forcing others to devote to 
such matters time and attention which 
could better be devoted to things of 
real interest and importance to policy- 
holders. 
Legal Matters. 

“In the department of the 
having to do solely with legal ques 
tions, we find thirteen bills introduced 
in twelve States proposing to 


business 


make 


changes as to matters of venue and 
court proceedings In several States 
bills adding the counsel fees of the 


(Continued on page 16.) 





Making Steady Progress. 


The Great Southern Life, of Houston, 
Tex., continues its steady march, acquir- 
ing increased assets and insurance in 
force. 

On June 1 the Company had admitted 
assets of $1,042,047. Its 
quired by law, was $113,203: other lia 
bilities, $6,015; capital, $500,000; net 
surplus, $422,829, making a total surplus 
to policyholders on “admitted 
basis of $922,829. 

For the first five months of 1911 the 
Company received applications amount 
ing to $3,578,835. The paid-for business 
in force June 1 was $7,485,333: policies 
issued in process of collection, $965,770; 
applications pending, $248,800. 


reserve, as re 


assets” 


Large Attendance Expected. 








Present indications are that the agen- 
cv convention of the Pittsburgh Life & 
Trust to be heid at Thousand Islands 
will be largely attended. The leading 
producers of the company, in addition to 
a substantial representation of the home 
office staff and field supervising force 
will be present. 


On Saturday, July 29, the agency 
force of the Midland Mutual Life of Col 
umbus, O., will meet at the home office 
to celebrate the fifth anniversary of th 
Company, this date being selected 
stead of July 2, the anniversary dats 
the Company commenced 





| business. 
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ANOTHER BRANDEIS SCHEME 


PLANS MATERNITY INSURANCE. 





Suggests Compulsory Government Sys- 
tem for Protection of Prospective 
Mothers—Wants Mass. to Lead. 


Louis D. Brandeis, the New England 
lawyer who is ever ready to advocate, 
or launch some pet scheme and then 
the other fellow to demonstrate 
father of the 


allow 
its (un)feasibility, the 
over-the-counter insurance system in- 
augurated in Massachusetts, and the 
genius who proposed to teach railroad 
corporations how to save $1,000,000 a 
day, is now out in advocacy of a scheme, 
preferably by the nment or 


whereby insurance may be provided for 


gove! state, 


prospective mothers. 

He contends that maternity insurance 
must and will come, and is anxious to 
have his home state, Massachusetts, 
take the initiative in this respect. To 
quote Mr. Brandeis: 

“People are just beginning to realize 
the tremendous role that the mother 
plays in the world; people are just 
awakening to the fact that the mother, 
if for no other than a purely physio- 
logical reason, should be carefully pre- 
served. 

“My plan is that women should be 
forced in their own interest to become 
members of some society, preferably one 
under direct Government control. Ina 
the event of her be ng a mother, and 

. therefore being obliged to give up work- 
ing for six weeks (by law), the mother 
would be entitled to draw on the fund 
for money. 

“This is the point of ‘maternity in- 
surance.’ It is a great step toward mak- 
ing motherhood not a period to be 
dreaded, but one that shall make every 
working woman feel } ability to out- 
live. Now the next step is to see that 
the mother and the child shall not suffer 
through lack of means caused by non 
employment. 

“i think Massachusetts would do well 
to enact the first law in this direction. 
It would do more actual good than much 
talk, do more toward preventing ‘race 

suicide’ the | workers, do more 
toward making marriage an ideai state, 
not one to be dreade i, than anything 
else just now.” 








al nong 


A Beautiful Theory. 
The ready manner in waich M 
deis is able to suit a system toa 


r. Bran- 
ll needs, 


reminds one of the peddler who sought 
admittance to a building to sell his 
ares Infor l th rter that 
no peddlers were allowed in the build- 
ing, he watched for an opportunity to 
sneak up the steps. He had gained the 
second floor when suddenly and unex- 
ectedly he met the starter. “So you 


thought you would try it anyway,” said 








the latter, and grabbing the nome r by 
the : Ss I icked m down 
the anded at the foot, the 
jani 00st whi contin- 
ued lower hall. The 


elevator man, not to be outdone, rushed 


Mr. Peddler to the steps lez 


street and, applying the t 





in true western man 
to the pavement. I f up, 
tne peddler gazec in; 





and said “Well, it’s a beautiful system 
hey have, anyhow.” 
Not a New Idea. 

The readers of The Eastern Under- 
writer will recall that several attempts 
have been made to form an insurance 
company for the purpose of furnishing 


nsurance tor women g ng Dirth 








o chil- 
Iren, but each instance has resulted ina 
failure, for the reason tt only those 
who expect to reap a benefit will take 
out a policy. Imagine a fire insurance 
scheme under which every property 






owner expected to collect the face of his 
policy! 

A better plan for Mr. Brandeis to ad- 
vocate would be the levying of a com- 
pulsory tax under which all married 
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women not fulfilling their obligation to 
the country according to the Roosevelt | 
idea, would be mulcted, the tax being, 


say, $5 per year; the aggregate amount | 
collected to be used in the payment of 
bonuses to those giving birth to chil- 
dren. 





M. E. O'BRIEN PRESIDENT. 
Succeeds John B. Chaddock as Head of 
Detroit Life—Formerly With 
Northwestern. 





In succession to John B. Chaddock, M. | 
E. O’Brien has been elected president of! 
the Detroit Life Insurance Company. A. 
E. Fisher becomes secretary and agency 
director. 

The Detroit Life commenced business 
on March 1 and on June 1 had insurance 
in force aggregating $345,000. During 
the first half of June the new business 
amounted to $150,000, with fair pros- 
pects of closing the month with $300,- 
000. The management expects to enter 
July with over $600,000 insurance in 
force. | 

Prior to identifying himself with the} 
Detroit Life, Mr. O’Brien was general | 
agent of the Northwestern Mutual Life | 
for the Northwest half of Northern| 
Michigan where he built up a progres- 
sive agency organization for the com- 
pany. In announcing his selection as 
head of the company, the executive| 
committee says: 

“Since connecting himself with the | 
Detroit Life, we have had occasion to| 
great executive ability and 
integrity of character, and with the co- 
operation and support of the stockhold- 
ere, our new President will gather] 
around him an agency organization | 
which will put the Company in the front 
rank of lffe insurance institutions.” 





notice his 





The New Secretary. 
Mr. Fisher, the new secretary, has 
een engaged in life insurance work in! 
Detroit for some sixteen years. For 
four years he was associated with The 
Prudential asa -rintendent, a 


} 






ned to bee 





position he resi me manager 
or the Sun Life of Canada for southeast: | 
ern Michigan. He is one of the best 


nown life i 





surance men of Detroit, his | 
ial production of 


ition to his duties 


agency having an ann 
pearly $800,000. In 


secretarv, Mr 





ome offi e agency 
men of such caliber in 


nd manage 
With two 


r will organize | 


| 


| 


charge the company should make mark- 


ed and permanent progress. 


Old TEA Convention. 





All indications point to an enthusi 

ic Mid-Sumr convention of the 
Old Colony-Commercial Life represen 
itives, which will be held at the home 


| 


office in Chicago. 
Secretary Schiele will have charge 
of the housing of delegates. Vice-Pres- | 





I Dyrenforth will head the 
tainment committee. Messrs 
and Baker will 
the welfare of delegates, while Presi 
dent Austin, Dr. Cashier Horn 
brook and Auditor Fetrow will wel 


enter- 
. Schweizer 
looking after 


assist in 


Craig, 


yme them to the home offices. Supt. 
Agencies Johnston will have charge 


business sessions and conferen 
ces with agents and managers. 


Business and Crops Good. 
The first five months of 1911 produced 
a gain of upward of a half a million in 
new business for the Equitable Life, of 


towa, aS compared with the similar per- 
' 


od of 1910. Its death losses are with- 
in reasonable limits, and the rate of in- 
terest earned is higher than for the 


previous year. 
Coupled with these 
tions, Secretary 


favorable condi- 
Cummins says that the 


| 
| 
| 


| 
| 


outlook in the West for a big crop is | 


nusually good. 





The action of Rodman Wanamaker, 
the young merchant prince of Philadel- 
phia, in increasing his life insurance to 
$4,500,000 should prove the final wedge 
in securing the name on the dotted line 
for many solicitors. 








Incorporated as a Stock Co: dee - the State of Illinois 





BANK 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 


S OF DEPOSIT which prepares the 
field for you—MR. AGENT 


WHY don’t you write the Company AT ONCE ? 












TEXAS and ARKANSAS 


Best field for life insurance in America 


- “COME WITH THE SOUTHLAND LIFE” 


A 






The Leading Texas Company 
OUR BUSINESS first quarter 1911 
1109 applications for $2,275,000 
A Connection with Us means PROSPERITY 
Writo teday SOUTHLNAD LIFE, Dallas, Texas 








RESERVE LOAN LIFE INSURANCE CO. 


Assets $2,127,667.58 - - 


Indianapolis, Ind. 
Liabilities $1,891,363.65 


Surplus to Policyholders $236,303.93 


For Territory Address 











BUMPER CROPS IN TEXAS 


TEXA 


Southw 


Oldest and Strongest Texas Company 


Are assured this year 


NS NEED INSURANCE 


And have the money to pay for it 





estern Life Insurance Company 
DALLAS, TEXAS 








The Minnesota Mutual Life Insurance Company 


Organized in 1880 


This Company 


ST. PAUL, MINN. 


has entered upon a period of expansion and has 


exceptional opportunities for a number of good men in Minnesota, 


North 
Michigan and 


Dakota, 


South Dakota, Nebraska, Missouri, Illinois, 
Pennsylvania. Write. Do it now. 


E. W. RANDALL, President 














(ireat Southern Life Insurance Company 





J. S. RICE 
President 


HOUSTON, TEXAS 


| 
Insurance written first year over 


| SIX MILLION DOLLARS 


New Insurance Written During 1911 


January $627,400 
February 600,400 
March 655,585 
I® April . 1,135,150 $3,018,535 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 


a 7. ee O. S. CARLTON, Vice President 


Treasurer 
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{UTUALIZATION SUGGESTION 


PROPOSED BY WESTINGHOUSE. 





Wants “5,000 Public-Spirited Policy- 
holders” to Purchase Stock of 
J. P. Morgan. 





“In the Insurance World of this week 
appears a suggestion of George West- 
jnghouse for the mutualization of the 
Equitable Life. We quote as follows: 

“That the Equitable Life be mutualized 
through the assistance of “5,000 public- 
spirited policyholders” is the new idea 
advanced by George Westinghouse, one 
of three trustees named by Thomas F. 
Ryan when Mr. Ryan had control of 
the stock. Mr. Westingqhouse thinks 
there could be found 5,000 policyhold- 
ers who would each be willing to buy 
one share of a new issue of 5,000 shares 
of stock at $1,000 per share, the money 
to be devoted to the purchase of the 
stock now held by Mr. Morgan. The 
control of the company would then be 
vested in the company itself, and the 
5,000 investing policyholders would unite 
in the selection of a board of directors 
which would give the company thé 
highest possible degree of stability and 
inspire the utmost confidence on the 
part of the public. The desired ends 
could thus be accomplished, Mr. West- 
inghouse thinks, without the ald or ne- 
cessity of any legislation.” 

Under the plan suggested by Mr. 
Westinghouse the control of the Equit- 
able Life would be transferred from one 
man to five thousand, and inasmuch as 
the latter would control the election the 
Society would still be a stock corpora- 
tion. 

We believe that we could suggest a 
better idea as regards the Equitable 
Life than that of Mr. Westinghouse, 
namely, Let it alone. No directors could 
be selected who would give it a “higher 
possible degree of stability,” and no 
management would inspire greater 
“confidence on the part of the public.” 

In our humble opinion the present 
management of the Equitable Life is 
rendering a fairly good account of its 
stewardship. 


RITTENHOUSE WITH EQUITABLE. 





Heads Conservation Department Estab- 
lished by President Day—Officer 
Outlines Its Purpose. 

E. E. Rittenhouse, former president of 
the Provident Savings Life, and prior 
thereto insurance commissioner for 
Colorado, has re-entered life insurance 
as Conservation Commissioner of the 
Equitable Life, of New York, being at 
the head of a new department inaugur- 

ated by President William A. Day. 

It will be recalled that Mr. Ritten- 
house made the prolongation of human 
life a feature of his administration with 
the Provident Savings, having issued 
comprehensive pamphlets on the sub- 
Ject, and in addition thereto established 
a free medical examination system 
among old policyholders. 

While engaged in that work, Mr. Rit- 

tenhouse frequently expressed the wish 
that one of the larger institutions might 
take up the subject in order to afford 
it a fair trial, thus demonsirating its 
attractiveness to life insurance compa- 
hies generally. 
In addition Mr. Rittenhouse de- 
livered addresses at various gather- 
ings throughout the country on the 
question of conservation. 


Abundant Scope Afforded. 

In speaking of the new departure of 
the Equitable Life, an officer of the So- 
Clety said: 

“All life insurance companies suffer 
from two sources of waste or loss, whicn 
have been given much study and which 
continue to cost the policyholders large 
Sums annually. One is the annual loss 
of life from preventable or postponable 
causes. The other is the loss due to 
the costly American habit of lapsing 
Policies. The life companies of the 





country lost from this source last year 
over 700 million dollars of insurance al- 
ready on their books which cost the pol- 
icyholders of the United States over 
20 million dollars to put on the books. 
Over 25 million policyholders are, there- 
fore, personally and financially inter- 
ested in the reduction of the loss from 
both these causes. 

“The society will assist its members 
by educational and perhaps other meth- 
ods to reduce life waste. It will also 
extend such help as it legally may to 


the public health authorities of the | 
country in their efforts to improve sani- | 
tary and general heaith conditions. It} 


will give its moral support to the gen- 


eral life conservation movement which , 
has reached nation-wide proportions | 


and already accomplished much in 


favorably affecting the mortality rate of |° 


the country. This phase of the ‘efficien- | 


cy problem’ will be given especial atten- 
tion and the measures adopted to favor- 


ably affect it will be made known as the | 


work develops.” 





BACK TO OLD ASSOCIATES. 





Joseph H. Gray Joins H. J. Saunders 
in Service of Western States 
Life, of California. 





Birmingham, Ala., June 21.—Jos. H. 
Gray has resigned as agency director 
of the New York Life in this city to be- 
come identified with the Western 


States Life of San Francisco at the 
home office, presumably as right hand 
man to H. J. Saunders, recently elect- 
ed second vice-president and manager 
of agencies. 

Mr. Gray was formerly associated 
with Mr. Saunders when the latter rep- 
resented the New York Life at San 
Francisco, but owing to his meritorious 
work was advanced to the position of 
agency director at Birmingham. 





Secures a Capable Representative. 

President Hamilton of the Federal 
Life announces the appointment of Dr. 
William B. Winn as general agent for 
the Southern part of Missouri with 
headquarters in St. Louis. Dr. Winn 
is well known in insurance circles. He 
started with the John Hancock Mutual 
as special agent covering the entire 
State outside of St. Louis and worked 
en a strictly commission basis until 
1907 when he accepted the position of 
assistant health commissioner of St. 
Louis, serving until 1999. He im- 
mediately returned to the service of the 
John Hancock as its traveling auditor 
and inspector of agents for Missouri. 

Dr. Winn is especially well fitted for 
the position to which he has been ap- 
pointed, having spent the last nine 
years in the insurance field in that 
State, and the Federal is to be con- 
gratulated in having acquired his ser- 
vices. 





Will Boom Business. 





We are advised that plans are being 
perfected for a marked extension of 
the business of the Capitol Life of Den- 
ver, which is now “the oldest and big- 
gest life insurance company in the 
Rocky Mountain region.” 

President Thos. F. Daly announces 
the formation of a bureau for the pur- 
pose of bringing the policyholders into 
closer relationship with the Company. 

It is intended to hold a convention 
of the field representatives at the home 
office in the near future, at which plans 
will be announced for a business cam- 
paign during the closing half of the 
year. 





Brown’s Book. 





We are in receipt of a communica- 
tion from Benj. F. Brown regarding 
article appearing in The Eastern Un- 
derwriter of June 8, criticizing some 
features of the statistics compiled by 
him. Mr. Brown says that the article 
will be given attention “in the intro- 
ductory pages of the forthcoming 








Brown Book.” 








HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. - Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 











UNUSUAL FEATURES 
IN LIFE, ACCIDENT AND HEALTH INSURANCE 





NEW METHODS OF COMPENSATION 
SHORT FORM POLICIES CLEAR-—TERSE 
EASY TO READ AND UNDERSTAND 
LOWEST NON-PARTICIPATING RATES 





The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Cen’! Mar. 














—“IZZERS” A888. 
A CLASS OF THEIR OWN 


They must be honest, en- 
ergetic and have brains. 
If you are an “IZZER”’ 


WE WANT YOU 


Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 


Sidney A. Foster, Sec. 











DISTRICT MANAGERS WANTED 


Carleton B. Pray 
Treasurer 


INTERNATIONAL LIFE 


Jas. T. Priestly, M. D. sf. LOUIS, MO. 


Medica! Director 

















THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 


Z. C. PATTEN, President 
E. B. CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt of Agents 
W. H. GOULD, Secretary—Actuary 





In the Seventh Year of Conservative and Successful 
Development 


“OLD HICKORY” 











National Life Insurance Company 
MONTPELIER, VERMONT 


Mutual. Organized 1850. 


This company has increased its dividend scale this year for 
the third successive year, and the increase applies to all partici- 
pating policies in force from 1850 to date. 


An attractive monthly income policy just placed on the 
market. 


A good agency opportunity for the right man in Central 


New York. 
CORRESPONDENCE INVITED 
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CANADIAN LIFE UNDERWRITERS. 








Program Arranged for Annual Conven- 
tion to be Held in Winnipeg 
July 12, 13 and 14. 





Reports from Canada indicate that 
the various life underwriters’ organiza- 
tions are experiencing a percentage of 
growth equal to that of the United 
States, if not in excess thereof. 

The program arranged for the annual 
convention to be held in Winnipeg is 
as follows: 

Wednesday, July 12, 1911, 10 a. m. 

Meeting of the Executive Committee. 
2 p. m. 

Opening of the convention. 

Invocation. 

Address of Welcome: His Worship 
the Mayor of Winnipeg; the president 
of the L. U, A. of Winnipeg. 

Reply: J. C. Tory, Montreal L. U. A. 

Roll call. 

Secretary’s report: T. B. Parkinson. 

Treasurer’s report: A. S. MacGregor. 

President’s address: Wm. McBride, 
M, A. 

Report of Transportation Committee: 
T. J. Parkes. 

Report of Finance Committee: T. G. 
McConkey, honorary president. 

Appointment of committees. 

7 p. m. 

A moonlight excursion to Winni- 
peg’s famous summer resort “Winnipeg 
Beach.” A luncheon will be provided at 
the Beach Hotel, to which all the dele- 
gates will be invited, 

Thursday, July 13, 10 a. m. 

Report of the Executive Committee. 

Discussion. 


10.30 p. m. 
Address: Henry J. Powell, president 
National Association of: Life Under- 


writers. 
11 a. m. 

Auto ride around the city, followed 
by a luncheon provided by the City 
Council at “Assinniboine Park.” 

2 p. m. 

The delegates will be taken back to 
“Manitoba Hall.” 

2.30 p. m. 

General discussion. 

Five-minute paper in charge of N. T. 
Truell, of Regina. Topic—(a) “The Best 
Method of Closing an Application.” 
(b) “Is There a Psychological Moment? 
If so, How Can the Agent Recognize It?” 

Every member is expected to speak 
on these auestions, 


6 p. m. 
Address. 
7.30 p. m. 
A visit to the Exhibition. Delegates 
will be supplied with tickets, including 


the grand stand. 
Friday, June 14, 70 a. m. 

Award cf cups: For the two best 
essays on “The Future of Life Insur- 
ance and Its Function in the Develop- 
ment of Canada.” 

10.30 a. m 

Address. 

11 a. m. 

Award of cups: Presented by ex-Pres- 
ident John R. Reid for greatest percent- 
age of increase in paid-for members. 

Report of Nominating Committee. 

Election of officers. 

Selection of next place of meeting. 

11.15 a. m 

New business. 

2pm 

Debate: “Resolved, That the Present 
Rate Books Contain too Many Plans of 
insurance.” 

In Good Shane. 

The Columbia Life, of Cincinnati, has 
heen examined by the Ohio Insurance 
Department at the request of Dr. Felix 
G. Cross, president and founder of the 
Company, and the latest annual state- 
ment has been verified. The Company 
is in good financial condition and has 
substantially increased its surplus dur- 
ing the first five months of this year. 

The board of directors has authorized 
the executive officers to negotiate for 
the purchase of a young, healthy legal 
reserve life insurance company to con- 
solidate with the Columbia, it being 
stated that the Columbia will insist upon 


retaining its name and headquarters in 
Cincinnati. Several vacancies on the exe- 
cutive board of the Company are being 
held open with the hope of filling these 
positions with executives of other com- 
panies, parties to the proposed merger. 





PERKINS SETTLEMENT 50 PER CT. 





Seven Companies Pay Kansas Claim 
Rather Than Continue Protracted 
Litigation. 





Rather than continue what has al- 
ready proved to be extended litigation 
in connection with the claims under 
policies carried by Lucius H. Perkins 
of Lawrence, Kans., and also consider- 
ing the uncertainties incident to a jury 
trial where a large amount is at stake, 
the companies involved have agreed 
upon a compromise, the settlement be- 
ing made on a 50 per cent. basis. 

The aggregate amount claimed was 
$255,000, representing policies in seven 
companies, as follows: Northwestern 
Mutual Life, $100,000; Mutual Life, 
$100,000; Capitol Life of Denver, $30,- 
000; Mutual Benefit Life, $10,000; 
Aetna Life, $5,000; Fidelity & Casualty, 
$5,000 and Maryland Casualty, $5,000. 
With a settlement on a fifty per cent. 
basis, the amount paid would be $127,- 
500. 

Perkins, it will be recalled, secured 
over a half million of insurance (the 
New York Life having paid $300,000 
under its policy, which was incontest- 
able from date of issue), and shortly 
thereafter was killed by a fall from the 
roof of his residence. Companies de 
nied liability contending that it was a 
case of suicide; in fact it has been in- 
timated that poison had been taken 
prior to going upon the roof. 

It was also alleged that Perkins se- 
cured his insurance through misrepre- 
sentation in that he failed to inform 
each company of the application for ad- 
ditional insurance in other companies. 

A feature which tended to corrobo- 
rated the defence made by the compa 
nies was the financial status of Per 
kins, being, it is claimed, woefully in- 
adequate to maintain such a large 
amount of insurance. 


JUNE A GOLDEN MONTH. 
Vice-President Coffin of the State Life 
Co. so Designates It—Business 
Satisfactory. 

In commending the field force of the 
State Life of Indiana for the results 
produced for May—the best month for 
tne year thus far—Charles F. Coffin, 
second vice-president calls attention to 
the fact that June is a month of golden 
opportunity. He says in part: 

“Men of achievment in all ages have 
crowned loyalty as one of primal vir- 
tues. The difference between a half- 


homa since it began business has been 
appointed its State manager for Arkan- 
sas. He will make headquarters at Fort 
Smith. 

Mr. Duncan is an enthusiastic believer 
in life insurance, and so well does he 
impress his conviction upon others that 
his personal writings have exceeded 
those of any other representative of the 
Mid-Continent Life. 








General Manager of Wisconsin Life. 





N. J. Frey, formerly manager of the | 
Wisconsin Insurance Department, has | 
been appointed general manager of the | 
Wisconsin Life Insurance Company of 
Madison. 





The Minneapolis agency of the Phoe- | 
nix Mutual, B. E. Ellis, superintendent, 
closed the first five months of this year | 
with new business aggregating $1.100,- 
000, nine-tenths of which was paid for 
on June lo. The production for May 
was $282,000. Looks as though Mr. 
Ellis and his staff will reach the goal 
set for 1911, i. e, $2,500,000 new 
business. | 





The new business of the Phoenix 
Mutual Life for May was in excess of 
$2,000,000. The first five months of 
1911 contributed nearly $10,000,000. 





The Columbia Life of Cincinnati has 
requested papers for the purpose of ap- 
plying for a license to do business in 
Indiana. 





— 








1860 





51st Year 


Home Life 
Insurance 
Company 


of New York 


1911 


GEORGE E. IDE, President 


RE FF RR are $25,025,299.06 
Insurance reserve fund, 
are eae aerate $20,937,739.93 
Reserve for deferred 
dividends............ $2,292,947.00 
Reserve for all other 
contingencies........ $1,794,612.13 
Insurance in force, 
December, 31st, 1910 


$100. 214,978 00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 


conducted in an efficient manner 


e+ Be 


with 


a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Re, ort of the 
New York State Examiners, Dec. 24, 


1910. 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY INC., Fiscal Agents 
402-404 Colonial Trust Bidg., Reading, Penna. 








Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 
Our policy contracts contain features unequalled by any other 
They are real “sellers.” 


Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 








way, apologetic attitude and a vigorous, 
enthusiastic and loyal attitude toward | 
one’s company, or employer, is the dif- | 
ference between failure and success. No| 
man can do his best if he is not in, 
hearty sympathy with the plans and | 
ideals of his company. With noth- | 
ing but mere financial compensation | 
at stake, the highest energies of men 
are never called forth, * * * The} 
month of June confronts us. Let} 
us join hands again for another for-| 
ward movement. It is a great month. | 
In June, if ever, men are approachable. | 
The work is already well begun; a doz-| 
en States are neck and neck in the race! 
and at present it is impossible to make} 
a safe guess as to the result. Only Sare} 
and Popham have declared themselves, 
but a half dozen other men are quietly, 
but with a determination worthy of 
their cause, laying their plans to side- 
track these two leaders of the past 
monn.” 








Mid-Continent Life Licensed in 
Arkansas. 





The Mid-Continent Life, of Muskogee, 
Oklahoma, is now operating in Arkan- 
sas, to which it was admitted some days' 
ago. Joseph L. Duncan, who has been | 
the Company’s general agent in Okla- 





(INCORPORATED) 


F. W. KILLEN, President 
JOS. N. FINLEY, Second Vice President 


Maiestic Life Assurance Gompany 


Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


GEORGE J. ROGERS, Vice President 
R. M. AYRES, Secretary 


DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 








HARTFORD 
LIFE 


Is out after Business and Wants 
You To Ask About Its Best 


Proposition. It Will Be Worth 
While. 
WE HAVE THE 


BEST SELLERS 


CHARTERED 1866 


Paid Beneficiaries Over 


$37,000,000 
HARTFORD, CONN. 














MICHIGAN 
STATE LIFE 


DETROIT 


FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 
Continuous Renewal Commission 


To TWO PERSONAL 
PRODUCERS 
IN 


OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 
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INSURANGE & HOME BUILDING 


PLAN OF METROPOLITAN LIFE. 
System Patterned After Method Suc- 
cessfully Used in Belgium—Dr. 
Frankel Its Sponsor Here. 








Considerable interest is centered in 
the movement of the Metropolitan Life 
in coupling life insurance with home 
building on this side of the water. 

The initial step in this direction was 
taken when a mortgage loan of approxi- 
mately $650,000 was made for the erec- 
tion of small dwellings in the borouga 
of Brooklyn, N. Y. The plan involves 
the erection of 198 semi-detached single- 
family houses, two stories, brick con- 
struction, each residence to contain 
seven rooms and bath. The size of the 
lots will be 24x 100 feet each. 

A first mortgage of $3,250 will be 
placed on each house by the Company 
with interest at 6 per cent., the mort- 
gage to run 20 years, with a reduction 
in principal every six months. The sale 
price of each house will be $5,500, and 
it is proposed to make the payments 
such that the mortgage will be reduced 
$140.60 each six months, the entire 
amount being wiped out at the end of 
20 years, 

The plans and specifications of each 
property must be approved by an archi- 
tect selected by the Metropolitan, so as 
to insure good value to each house. 

The Insurance Feature. 

It is proposed, where desired by the 
purchaser, to furnish a paid-up policy 
of life insurance, providing the person 
designated can pass the necessary medi- 
cal examination, so that in case of death 
the mortgage remaining will be can- 
celled and the property turned over to 
the beneficiaries unencumbered. 

The policy is patterned after one is- 
sued under a similar arrangement in 
Belgium, being a single premium term 
contract, with a decreasing amount of 
insurance, i. e., sufficient to pay the ex- 
isting mortgage. In other words, the 
policy is so arranged that, when the pol- 
icy is fully paid up, the insurance ex- 
pires. 

Outlined by Dr. Frankel. 

The plan inaugurated by the Metro- 
politan was adopted at the suggestion 
ef its assistant secretary, Dr. Lee K. 
Frankel, who has made an extensive 
study of economic conditions as affect- 
ing the industrial workers and trades- 
men abroad. The system followed is 
one which is carried on successfully in 
Belgium, an outline of which was given 
by Dr. Frankel in the June 3 issue of 
“The Survey,” a journal of constructive 
philanthrophy, from which article we 
quote as follows: 

The Belgian Plan. 

“The development of loans to home 
builders in Belgium has been somewhat 
different from that in Germany, loans 
being made almost entirely for the 
building or purchase of individual homes 
and not for the construction of large 
tenement houses. The development in 
Belgium has been very pronounced since 
th law of 1899, which permitted the 
Caisse Generale d’Epargne et de Re- 
traite (the Governmental Savings and 
Annuity Bank) to make loans for home 
building purposes. The law provides for 
the creation of building societies which 
have very definite limitations. Such a 
society must be either a home building 
society or a credit society. The former 
are authorized to build homes and to 
sell them to workingmen, the latter 
may loan money on mortgage only and 
are not permitted to purchase or own 
real estate. In exceptional instances 
loans have been made by the bank to 
individual borrowers, but this has been 
done only in cities and towns where no 
building societies have come into exist- 
ence, 

“As in Germany, the building socie- 
ties are required to conform to certain 
definite provisions of the law. The s6o- 
cieties must be approved by the bank 
and must accept supervision by the 
bank. They are not permitted to carry 


more than a definite amount of cash on 
hand, and these amounts must be de- 
posited to the account of the building 
societies with the savings and annuity 
bank, Moneys are not permitted to be 
loaned on buildings for the sale of 
liquor; and if life insurance contracts 
are made on the lives of we borrowers, 
such contracts must be entered into 
likewise with the savings and annuity 
bank. If the building society is a joint 
stock company, the constitution and by- 
laws must first be approved by the coun- 
cil of administration of the bank. Pay- 
ments of dividends to stockholders are 
limited to three per cent. These divi- 
dends may be increased to three and 
one-half per cent. if fifty per cent. of 
the value of the shares is paid in, and 
to four per cent. if the stock is fully 
paid up. All profits over and above the 
dividends on stock must be carried as a 
reserve, 

“The bank is permitted to loan to 
such societies one-half the capital sub- 
écribed and not fully paid; furthermore, 
sixty per cent. of the value of the prop- 
erties mortgaged to the societies, if 
loans are made without life insurance, 
and up to seventy per cent. of the value 
of the properties where the borrower 
has a life insurance policy. Building 
societies pay interest at the rate of 
three per cent. to the Caisse Generale 
d’Epargne, but may charge four per 
cent. to the borrowers. The building 
societies in Belgium differ radically 
from those in Germany. In the latter 
country they are made up largely of 
workingmen; in Belgium, on the other 
hand, they represent in many instances 
wealthy members of the respective com- 
munities who form such building so- 
cieties as a semi-philanthropic venture, 
and who are willing to accept small re- 
turns on their investments. 

Introduction of Insurance. 

“Of particular interest in connection 
with the Belgian plan is the life insur- 
ance feature which has been added. 
Practically the greater portion of loans 
made are on this basis. As originally 
devised when a loan was made the 
building society required the borrower 
to take out an endowment policy equiv- 
alent to the amount of the loan. A6 
stated above, this policy was taken with 
the savings and annuity bank. The 
building society in lending the money 
on mortgage advanced a year’s prem- 
ium, so that during v..e year, in monthly 
installments, the borrower was expected 
to pay the interest on the mortgage and 
the advanced premium, together with 
the annual premium. At the end of the 
period for which the loan was made, 
the value of the policy equalled the 
amount of the loan and one cancelled 
the other. 

Insurance Brings Modification. 

“More recently a novel scheme of in- 
surance was devised. Instead of the 
endowment policy the general manager 
of the bank devised a term policy with 
annually diminishing amounts of insur- 
ance. Instead of an annual premum on 
this policy, the building society pays to 
the bank a single premium covering the 
term for which the policy is to be in 
force. This single premium is added to 
the loan, which is payable in monthly 
installments, and the total sum is repaid 
by the borrower in equal monthly in- 
stallments during the period of the loan. 
Under this plan the borrower is insured 
year by year in an amount sufficient to 
cover the balance due on the mortgage. 
As the expiration period of the policy 
and of the mortgage are synchronous, 
tne last payment on the mortgage has 
been made when the policy expires. 
Should the policyholder die at any 
earlier date, his home goes free and 
unencumbered to his estate. 

Two Systems Compared. 

“The difference in the two systems is 
indicated from the following: Under 
the old plan a workman aged forty-nine 
desiring a loan of 5,000 francs payable 
in ten years, with insurance on his life, 
would get a mortgage for 5,000 francs, 
and the annual premium of 543.43 francs 
on an endowment policy for the same 
amount would be advanced to him. 


During the year the borrower would pay 
in monthly installments interest of 
four per cent. on this total, amounting 
to 221.74 francs. In addition he would 


| 


pay the insurance premium, making a/ 


total of 765.17 francs, or approximately 
64 francs per month. Under the new 
system the borrower would give a mort- 
gage for 5,615.45 francs, of which 615.45 
francs would be the cost of a single pre- 
mium on a ten-years-term policy with 
annually diminishing amounts of insur- 
ance. Under the calculation made by 
the bank this sum would be repayable 
at approximately 58 francs per month, 
so that at the end of the ten years, when 
the policy expired, the loan would be 
repaid, together with all the interest 
accumulations. As will be seen, under 
the original plan the cost to the bor- 
rower was 64 francs per month, and 
under the new plan, 58 francs per 
month, or a saving of 72 francs yearly. 
Exemptions from Taxation. 


“The amounts which the bank will| 


lend to borrowers is limited. Ordinarily 
not more than 5,000 francs is loaned on 
any house. 
cost of the house and land may amount 
to 6,000 francs. While the building so- 
cieties above mentioned may lend as 
high as nine-tenths on the dwelling to 
be bought or constructed, the lending 
of such amounts is considered as against 
the best public policy. It is deemed 
to be to the best interest of the work- 
man that when purchasing his home he 
shall have a definite equity in the prop- 
erty. For this reason the amounts loan- 
ed do not run over seventy per cent. 
of the value of the property, and in 
some instances it is as low as sixty 
per cent., and even as low as fifty per 
cent. of the value. In order to make 
the general plan as attractive as pos- 
sible to workmen, there are certain 
exemptions from taxes. 
Increased Building. 

“Since the law went into effect on 
August 9, 1899, the Caisse Generale 
d’Epargne has advanced for the con- 
struction of workingmen’s dwellings a 
total of 86,635,986 francs. With this 
amount and with the additional 
amounts loaned by the building socie- 
ties, a total of 46,300 houses have been 
built or purchased by workingmen in 
Belgium. At the end of 1909 131 credit 
societies and 42 building societies had 
been formed in Belgium, organized un- 
der the provsions of the law and sub- 
ject to the supervision of the savings 
and annuity bank.” 

United States an Attractive Field. 

Continuing in his article, Dr. Frankel 
discusses the prospects of a develop- 
ment of the idea in the United States, 
which is given herewith: 

“As an academic proposition there is 
no reason why insurance companies 
should not lend money on mortgage to 
small borrowers for home building pur- 
poses. From a practical viewpoint there 
are certain difficulties in the way. In- 
surance companies are required by law 
in most States to invest their funds un- 
der certain restrictions. Again, since 
insurance companies are trustees of the 
policyholders’ interests, it is incumbent 
upon such companies so to invest their 
assets that they will bring the largest 
possible return consistent with the limi- 
tations imposed by law. 

Interest Rates Higher Here. 
“It will be obvious, in view of these 
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In a few large cities the, 
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HINTS TO BUSINESS GETTERS. 





On Saturday evening 
Spurgeon last the writer at- 
Advises tended a lecture by 


Life Insurance. Dr. W. H. Spurgeon, a 

noted divine of London, 
England, and a cousin of the world- 
renowned Chas. Haddon Spurgeon. His 
subject was: “Advice to Married People 
and Those About to Marry.” Among 
the many essentials to permanent hap- 
piness discussed, he mentioned the ne- 
cessity of a young man making adequate 
provision for the protection of his bride. 
In the present age, he said, no man 
contemplating entering the matrimonial 
state, and possessing a reasonable de- 
gree of health, could justify the deplora- 
ble condition of allowing his wife to be 
without protection in case of unexpect- 
ed death. Being a Londoner, he said 
he could not be charged with deliber- 
ately advertising the life insurance busi- 
ness on this side, and wished to un- 
qualifiedly state that the best, safest 
and most available medium of protec- 
tion is that afforded by a life insurance 
policy. It not only makes an immediate 
provision, which by any other means 
would require years of success in busi- 
ness to attain, but is an incentive to 
thrift and economy—-a most admirable 
trait for a young married couple. 

Rev. Spurgeon, in addition to being a 
man of mature years, has traveled ex- 
tensively, having lectured for many 
years in this country, coming in close 
contact with family interests, so that 
his advice may be regarded as emanat- 
ing from the practical rather than the 
theoretical viewpoint. 


a * . 
This is the season of the 
Insurance year when the schools 


and colleges are turning 
out into the world young 
men and women by the hundreds with 
educations finished, ready to begin 
their careers, the very pick and flower 
of the land from an insurance stand- 
point. I call it to your attention that 
here is much good material, says the 
New York Life Bulletin. Don’t let 
your opportunities this year escape 
you. This crop of young people, like 
the more prosaic ones of the soil, ma- 
tures but once a year, and, like the 
farmer, we should be ready to gather 
in the harvest. 

The majority as they set forth should 


and Agents. 


have some life insurance. The ideal 
time to start is early in life, the most 
opportune period, as the premiums 


then are lowest. If the young people 
are not able to make the beginning. as 
many may not be, not having begun to 
earn much money, their parents or 
guardians should be urged to take the 
insurance for them, paying the premi- 
ums on it for a while, and then letting 
the young people carry the insurance 
themselves as they become financially 
responsible. They will thus be able to 
mature their policies ten, fifteen or 
twenty years hence, at a time in life 
when many are just beginning to in- 
sure. In this way they will be taking 
money in as others are just beginning 
to pay it out. 

Then, too, there is undoubtedly much 
good agency material available among 
these school and college graduates, as 
experience has often proven. Many a 
good agent is to be found among them, 
with special aptitude for selling or 
with executive propensities, which, 
with proper training, may be developed 
into making efficient salesmen and 
managers. Certainly the field is broad. 
Life insurance possibilities are quite as 
many and as lucrative nowadays as in 
any line of business, or in any of the 
professions, and that too without the 
long probationary period or the capital 
which other lines and other professions 
require, as a rule, before anything like 
adequate returns come in. 

= * 


- 
Life insurance in fact 
What Life constantly and success- 


Insurance fully faces panic condi- 
Does. tions. Death is panic: 

it comes swiftly, silent- 

ly, just when and where it might least 
be expected. Life insurance meets its 


demands without delay and without 
loss. Life insurance does more than 
that. Death usually demands and life 
insurance pays not merely the sum de- 
posited but a sum largely in excess of 
that. Moreover the social efficiency of 
these payments is unmatched by bank- 
ing or any other instrumentality of so- 
ciety. If the wheat grown on our one- 
time prairies and in Western Canada 
could by some magic, without the de- 
lay and expense of transportation, be 
placed immediately before the hungry 
millions of Europe, that achievement 
would be kindred in its social effects 
to the every day operations of life in- 
surance. 

Consider then a few of the things 
that life insurance does: 

1st.—It answers the question wheth- 
er or not a man will live long enough 
to provide for his family. To the ex- 
tent that money can represent a man’s 
productive power it doesn’t matter 
when the properly insured man dies. 

2d.—It cultivates aggressively the 
principles of self-respect and individ- 
ual responsibility which are the very 
essence of our civilzation. 

3d.—It prevents the social defaults 
which premature death otherwise 
brings—defaults which are quite as dis- 
astrous to society and frequently as 
dishonorable as those which occur in 
banking and general business. 

4th—It meets, as nothing else does 
or can, the demands for capital of a 
society rapidly developing and offering 
the faith and earning power of unborn 
generations as security for money 
which must be spent now. 

5th.—It is a banker for millions of 
people—a banker who cannot be ruined 
through panic, but who allows every 
depositor to draw on him at any time 
to the extent of his cash credit. 

6th.—It joins business to a construc- 
tive sociology; it puts the man of 
small means into touch with a states- 
manlike plan; it enters the realms of 
imagination and takes us at least to 
the threshold of a new social order.— 
Darwin P. Kingsley. 

+ * 


In one of his practical 

Then and __ talks to agents, J. F. Wel- 
Now. lington, agency director 
of the Great Southern 


Life of Houston, Texas, effectively punc- 
tures the arguments of the man who is 
“content to do as his grandfather did.” 
He says: 

“Once in a great while you will hear 
some man say that he does not carry 
life insurance because neither his father 
nor his grandfather carried any and 
they both lived to ripe old age and 
prospered. It is a sure thing that the 
grandfather of such a man built the best 
house he ever owned with an axe and 
manufactured all of his furniture with 
that same useful tool. He rode to meet 
ing behind an ox team and went to bed 
by the light of the moon. He knew 
nothing of modern conveniences, there- 
fore, cared nothing for them. He may 
have been the foremost citizen in his 
county, as progressive as any of his 
neighbors, and yet he never heard of a 
limited payment policy of life insurance 
or rode on a steamboat. No one ever 
showed him an endowment policy or 
sent him a telegram. A non-forfeitable 
policy and a daily paper were both 
strangers to him. An incontestible pol- 
icy was as far from his knowledge as a 
telephone. 





A policy granting freedom | 


of residence and travel was as unknown | 


ag the electric light. 
value policies and gas ranges were un- 
dreamed of. Cash values and phono- 
graphs were things of the far distant 
future. Loan values and interurban 
lines were yet to come. The inventors 
of the monthly income policy and the 
automobile were still unborn. The 
grandfather was not provided with life 
insurance for the same reason that his 
home was not equipped with the necessi- 
ties of modern civilization. The man 


- of to-day does not ride behind oxen, 


he does not ‘taller’ his boots, he does 
not cut his own hair, but he does use 
modern appliances that will make life 


Paid np surrender | 


| 





UNEXCELLED IN 3 
Favorable Mortality 


easy and comfortable for himself. He 
forgets the abstemious example of his! 
grandfather upon all occasions except | 
when asked to consider life insurance. 
He protects his buildings against loss ot 
by fire that may never happen, but re- | pie 

fuses to recognize the obligations of a | Econom oO ana 

husband and father by protecting his | y gement 


wife and children from a loss that is | THE 


certain.” 
_ Provident Life 





The New York Life is in 


A Young receipt of a letter from 
Man’s Clarence C, Fravel, post- AND 
Advice. master in Ohio, from AN Trust Company 
which we cull the follow- 


“I do not believe there is a better 
investment all around than good old 
line life insurance. * * * Millions of 
dollars are lost every year by people 
desiring to get rich quick, but the best 
and only good way is for one to see 
his savings accumulating each year a 
little more and by the time he has 
reached the age of forty, if he has had 
good health, he will be what I term 
practically independent. 

“Of course in order to accomplish J 
this one must learn the habit of saving, 
and when he starts he will have to save 
a small amount to start with, but each 
year he will be able to do better, pro- 
viding he has the ambition to do so, 
for there are hundreds of good oppor- 
tunities to better one’s self if he is 
only ready and ambitious to take them 
when they come along. 

“Again I wish to state that I think 
it the very best thing one can do to 
take out some life insurance in a good 
old line company, when he is young, 
for by so doing he will get the habit 
of saving his money ana that will have 
the tendency to make him more ambi- 
tious to do better. If he should not 
live to see it mature he will have the 
satisfaction of knowing that it will be 
of the greatest ‘benefit to whoever he 
desires to receive such benefit, so it 
he lives or if he dies it has proved a| 
good proposition.” 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 
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IMPORTANT POSITIONS | 


are waiting for capable Agents in much de- 
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INSURANCE AND HOME BUILDING. 





(Continued from page 7.) 

facts, that no insurance company can 
undertake to lend money at the rates of 
interest in force in Germany or in Bel- 
gium. The New York law requires that 
the reserves which an insurance com- 
pany must maintain shall be computed 
on the American Experience Table of 
Mortality, at three and one-half per 
cent. interest. The dividends and bon- 
uses which are paid to poucyholders, 
and which cheapen the cost of insur- 
ance to this extent, come from one of 
three sources: gains in mortality, gains 
in interest, or savings in expense. The 
company, therefore, whch can safely in- 
yest its funds so as to obtain the great- 
est return over and above three and one 
half per cent. interest is likely, in the 
long run, to be one which makes the 
greatest concessions to its policyhold- 
ers. 

“At the present moment and for some 
time past it has been possible to invest 
money on unquestioned security in the 
best business sections of New York 
city on so-called building and loan mort- 
gages to net six per cent. for the first 
year or two, and thereafter five and 
one-half per cent. for the remainder of 
a term of five years. The insurance 
company may place a mortgage for $1,- 
000,000 on such unquestioned security, 
a. no greater expense than it would 
place a mortgage of $1,000. Such mort- 
gages require comparatively little super- 


* yision because of the fact that they are 


of the safest kind. Interest and prin- 
cipal are promptly paid waen due. 
Special Department Necessary. 

“To lend money for home building 
purposes to smadl borrowers would re- 
quire one of two methods—either the 
insur: ince company would have to es- 
tablish a special department for this 
purpose, or it would lend its money in 
larg er sums to an intermediary company 
similar to the building societies in Bel- 
giur In the former case the cost of a 
oe: department might reduce the inter- 
est returns from one and one-half per 
cent. to two per cent. depending upon 
the volume of business transacted. In 
the latter case, the intermediary com- 
pany would be required to give definite 
proof of solvency and to guarantee the 
repayment of principal and interest. 
Such an intermediary company would 
bear the burden of the costs of admin- 
istration so that the largest interest 
returns could be received by the insur- 
ance company. Naturally the insurance 
company could to some extent safeguard 
its loans by requiring the borrower to 
take out an insurance policy similar to 
the one in use in Belgium. Even here 
certain difficulties arise. Not every bor- 
rower may be insurable. If he sold the 
property after halding it for a short 
term difficulties would arise with refer- 
ence to the transfer of his policy. I 
mention this merely to show that while 
the plan appears feasible on its face, 
there are many considerations which 
might induce an fnsurance company to 
be wary in negotiating such loans, even 
assuming that the safety of the invest- 
ment could be demonstrated. 

“The entire proposition has had the 
careful consideration of the Metropoli- 
tan Life Insurance Company for several 
years. The obstacles in the way of 
making loans for workingmen’s homes 
have been the question of interest and 
the security of the loan. Whenever the 
company can invest its funds in small 
loans upon as favorable terms and with 
equal safety as it does in its ordinary 
real estate transactions, the company is 
prepared to lend a portion of its assets 
to wage-earners for the purpose of 
a building or purchasing their own 
10mes,” 





Gratuitous Bonuses. 





A cash bonus. has been declared by 
the Metropolitan Life on industrial pol- 
icies issued prior to January 1, 1907, 
which shall be in force in 1911 on the 


anniversaries of their issue, when the 
bonus is payable. 

lt has been estimated that the total 
amount of bonuses that will be distrib- 
uted among the Company’s industrial 
policyholders during the current year 
will be over five and three-quarter mil- 
lions of dollars, making the grand total 
of bonuses paid or credited to policy- 
holders, in eighteen years, over and 
above any obligation expressed or im- 
plied in their policies, $25,000,000 in 
cash, 

During the past few months, the 
Company has distributed $522,615.23 in 
mortuary bonuses and $1,265,674.07 in 
cash bonuses, making a total at the 
close of April of $1,788,289.30 gratui- 
tous benefits dispensed to Metropolitan 
policyholders. : 





THE BEST STICKER. 





The actuary of the Metropolitan Life 
has recently figured out the persistence 
of the various forms of Industrial 
policies, for two separate periods, to 
wit: (1) the policies issued during 1910 
that remained in force April 30, 1911, 
and (2) the policies issued during 1911 
that remained in force April 30, 1911. 

“It is shown, as heretofore” says 
“The Intelligencer,” published by the 
Company, “that the Convertible has a 
higher persistence than any other form 
of Industrial policy. In confirmation 
of this, of the issue of 1910 the per- 
sistence of the Convertibles was 5.80 
per cent. higher than the second in 
the group, the Endowment at age 80, 
and was 7.34 per cent. higher than the 
third in the group, the Twenty-Year 
Endowment. 

“Again, of the issue of ivil, 95.02 per 
cent. of the Convertibles remained in 
force on April 30. Consider, please, 
what it would mean to the members 
of the field force if a very large pro- 
portion of the Company’s new Indus- 
trial business was written on the Con- 
vertible plan—a higher average pre- 
mium, fewer calls for collections, less 
lapses, larger increase and bigger pay. 

“Why should not this be the general 
experience? Intermediate policies are 
sold because they fill the gap between 
the Industrial weekly premium policies 
on the one hand, and the Ordinary for 
from $1,000 upward on the other. In 
the same manner the Convertible policy 
is designed to fill the gap between the 
Industrial masses and the more fortu- 
nately situated wage-earners who need 
and can pay for just the kind of protec- 
tion the Convertible gives. No one can 
say truthfully that the field for the sale of 
Convertibles does not exist, or even that 
it is restricted, otherwise the Company 
would not be issuing thousands of 
them each week all over the United 
States and the Dominion of Canada. 

“Here is a situation that the Con- 
vertible meets: A superintendent finds 
it difficult to induce all of his agents 
to systematically canvass off their 
debits—to straight canvass; it is the 
one thing that some agents hesitate to 
undertake. As a ‘First Aid to A Timid 
Agent’ there isn’t anything better than 
the Convertible policy. It is a front- 
door policy, an office or counting-room 
or commercial house policy. The head 
of the family, or firm, or establishment, 
probably will not want it for himself, 
but in many instances he will be quick 
to recognize in it a fine medium for 
inculeating the Insurance Idea, for im- 
parting an object-lesson of thrift to 
his son or daughter. The young married 
couple who have not paid all of their 
expenses incident to settling down to 
housekeeping, and may not be in a 
position to pay a quarterly, semi-annual 
or annual premium but who need insur- 
ance in some form, can be shown the 
value of the Convertible policy. The me- 
chanic, the well-paid clerk, the chauffeur 
(the list might be continued almost in- 
definitely), are available prospects for 
this form of insurance. All that is 
needed to largely increase the sale of 
the Convertible is its advocacy. by the 
agent in his daily canvass of those for 
whom it is adapted.” 








METROPOLITAN LIFE INSURANCE COMPANY 


Lhe 
Metropolitan Life 
[nsurance Company 


(Incorporated by the State of New York 
(Stock Company) 


. ‘Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1910 was: 

507 per day in Number of Claims Paid. 

6,163 per day in Number of Policies 
Issued and Revived. 

$1,428,738.00 per day in New Insurance 
Issued and Revived 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 per day in Increase of 
Assets, 


JOHN R. HEGEMAN, President 


HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 


THE OL DEST Southern Life Insurance npany 
THE LARGES1 AND STRONGEST Southe rn Life Insurance mpany 
THE PIONEER Southern Industrial Life ineeran ce Company 

Its Policies are clear and definite in their provis s,and their values are absolutely 
guaranteed, . 
Assets December 31, 1910... . : $6,338 576.82 
Liabilities December 31, 1910 5,106, 996.02 
Insurance in Force December 31, 1910 . 72,440,374.00 
Total Payments to Policy holders since Organizatior ove 10,786,598 ,9 
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GOOD AGENCY CONTRACTS TO Goop AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
————O8 TO 
W. N. COMPTON, General Agent, 220 Broadway, New York 


FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin 8t., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 









LIFE 


The Company issues the best and most liberal forms of Life, Endowment ard Term 


Policies, complying with the rigid requirements of the Massachusetts Laws 








The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 














SPECIAL OFFER TO INSURANCE AGENTS—AS AN ADVERTISEMENT 


PRESTO SELF FILLING GOLD FOUNTAIN PEN 


$2.50 kind) for 


§ [0 a (GED. 


size of Pen. 


You save $1.50 if you order now, only a limited number offered at this price. This Pen fills and 
cleans itself in a second. No rubber sacks te rot---no me nisn » get it of order: does not 
leak or blot, Wonderfully simple--simply Wonderful. Every pen fitted with best quality 
i4-karat gold nib, iridium pointed, Money returned if t fully satisfied 


The $5.00 Pen to Insurance Agents for $2.50 


JOHN TERRY CO. (Manufacturers) 315-315 BROADWAY, NEW YORK 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
125 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

*£Entered as second-class matter Jan- 

uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 





LIFE PRESIDENTS ASSOCIATION. 





The report of Robert Lynn Cox, gen- 
eral manager of the above associa- 
tion, dealing with legislative matters 
throughout the country—a substantial 
extract from which is given elsewhere 
—should strongly commend the organi- 
zation to leading institutions not now 
holding membership therein. It reveals 
a record of usefulness—real achieve- 
ment—along the line of common-sense 
co-operation. 

The report referred to treats on pro- 
posed legislation, and even were this 
the only function performed, no apolo- 
gy would necessary for the exist- 
ence of the association. It is shown 
that over 1,600 bills affecting life insur- 
ance were introduced in various legis- 


be 


latures during the present year. These 
measures were not formed to benefit 
any particular company at the expense 
of other institutions. They were most- 


ly of a general nature, and hence af- 
forded opportunity for co-operative ef- 
fort to bring about defeat of proposed 
laws which if enacted would mean in- 
creased burdens and restrictions. Of 
this feature, Mr. Cox in his report says: 

I feel that the maintenance of such 
an organization to do the important 
work delegated to this association is in 
keeping with the spirit of the times 
and in harmony with the rapidly chang- 
ing conditions confronting the business 
and commercial world. It is the com- 
inon-sense co-operation in matters of 
common interest where there can be no 
such thing as legitimate competition. 
There was a time when competition 
among life insurance companies, or at 
least with some companies, included 
the obtaining of advantages by means 
of special laws and political favors. 
To-day in life insurance, as elsewhere, 
“special privilege” fostered by legisla- 
tive enactment is largely a thing of the 
past. Few ask for and none really ex- 
pect it. The fundamental principles of 
this organization are against it and 
our powers are so directed. 

The success of the Association of 
Life Insurance Presidents may be at- 
tributed to two causes: First, there is 
a decided field for such an organiza- 
tion, and second, it is under most capa- 
ble management. 

When the association was formed, a 
feeling existed that it was a ruse on 
the part of the larger companies to 
save themselves from the effects of the 
Armstrong investigation by tying the 


hands of the other fellow, and on this 
score many sterling corporations re- 
fused to become members. Whether 
there was ever any basis for the sur- 
mise or not, the fact is that such an 
assertion could not truthfully be made 
to-day. The real purpose of the organ- 
ization is clearly set forth in its records 
showing what has been accomplished, 
but even still greater results might be 
expected were more companies inclin- 
ed to co operate. 

As to the management it is pointed 
out that the scope of the organization 
and its usefulness has been materially 
enlarged, and that at a reduced cost. 
It is doubtful if there is a man that has 
become identified with the life insurance 
business for the past decade or more 
who has made good to a greater de- 
gree than Mr. Cox. A legislator, and 
member of the famous Armstrong com- 
mittee, he was afforded an opportunity 
of acquiring considerable knowledge of 
the great institution of life insurance, 
and following an acceptance of the post 
of counsel for the Life Presidents Asso- 
ciation, he quickly demonstrated that 
the opportunity had not been wasted. 
He brought to the Association a knowl- 
edge of the workings of legislative 
bodies which in itself has been of 
great value, but in addition, he has 
shown himself to be a worker, an ex- 
ecutive, a leader, a man who does 
things. 

To his untiring efforts and general 
knowledge of public and corporate af- 
fairs may be attributed a large meas- 
ure of the success of the Presidents 
Association. 

Is it practical to get along without 
such an organization? Careful study 
of present conditions will compel a 
negative reply. Each election brings 
about new legislators and new State in- 


surance department heads. The edu- 
cational work of the previous year is in 
a large measure lost, because new and 


uncertain elements have been injected 
into the situation. 

It is possible that the new commis- 
sioners, at least, may by proper culti- 
vation enter seriously upon their work 
favorable rather than inimical to the 
best interests of the business. The 
work of the Presidents Association in 
this respect alone has made the organi- 
zation worth while, to say nothing of 
the accomplishments given in the ex- 
tract from the report of Mr. Cox ap- 
pearing elsewhere. 





DUTY OF AGENTS. 





Various courts throughout the country 
have held that the agent is the repre- 
sentative of the company and that his 
actions to an extent wherein they do 
not modify the contract entered into 
between the assurer and the assured, 
are binding upon the company. 

This being true, it devolves upon the 
agent to give his company the benefit 
of any information affecting, or likely 
to affect the contract entered into. 

In this connection The Travelers In- 
surance Company has issued a pamphlet 
to agents as to what is expected from 
them in dealing with the moral and 
physical hazards in accident undervwrit- 
ing. It is of general interest and the 
principle involved may be applied to 
other branches. It is as follows: 

In the selection of risks, we depend 


more upon the discretion of the agent 
than upon information obtained through 
all other channels. The refusal to pay 
an unjust claim, resulting in litigation, 
subjects Agent and Company alike to 
criticism and loss of business and 
prestige. 

A claim which has every ear-mark 
of being a fraudulent one usually occurs 
in connection with a risk who is over- 
insured. To be an acceptable risk a man 
must occupy a permanent position or 
be engaged in a productive business 
(non-speculative) from which his aver- 
age earnings will exceed the amount of 
indemnity. If his policy is Death and 
Dismemberment only, his earnings and 
net worth must fully warrant the 
insurance. If applying for insurance 
without solicitation, his motives and 
business standing must be thoroughly 
investigated, especially if he is a 
stranger. 

If he indulges excessively in the use 
of intoxicants or goes on periodical 
sprees, uses morphine, cocaine or other 
drugs, or if he is of vicious habits, 
reckless in his ways and manner of liv- 
ing or choice of associates, he should 
not be insured or renewed. Those who 
have a reputation for being reckless, 
over-daring, or taking chances, are not 
good accident risks. 

If a man has any constitutional disease, 
such as heart disease, diabetes, Bright’s, 
arteriosclerosis, pulmonary ataxia, or is 
suffering from locomotor ataxia, epi- 
lepsy, or subject to fits, articular or in- 
flammatory rheumatism, or repeated at- 
tacks of muscular rheumatism, he is not 
insurable or renewable. If he has re- 
tired from active business on account 
of physical infirmities, his insurance 
must not be renewed. From our ex- 
perience, we cannot afford to write or 
continue insurance on any one who has 
a severe constitutional ailment. 

If the moral or physical hazard of a 
man changes during the term of his 
insurance the Company must be given 
information promptly so that it may 
retire at once from the risk if neces- 
sary. 

We repeat—litigation following re- 
fusal to pay a fraudulent claim causes 
embarrassment and loss of business to 
Agent and Company. The Company 
through its agents selecting its business 
most carefully will make greater pro- 
gress than one whose representatives 
are careless in their methods of selec- 
tion. 

Agents are instructed to review each 
risk as it is renewed, with the end in 
view of eliminating from their books 
those uninsurable for any of the reasons 
above given or for any other cause. 

While this means a temporary finan- 
cial loss, it will eventually result to the 
Agent’s profit and advantage. 





HEADING FOR A BREAK. 





A Bulletin issued by the Alabama 
insurance department contains the fol- 
lowing: 

There is again much talk of rebating, 
both on life and fire lines. This should 
not be so. If the agents do not work 
to break up this practice, it will in time 
break up their business. One or two 
of what seems to oe flagrant cases are 
now under investigation by the Depart- 
ment. Any agent who offers a rebate 
discounts the value of the protection 
he offers and the prospective policy- 
holder should at once become ,suspi- 
cious of the goods such agent has to 
sell. 

Thus it would appear that there is a 
break (er) ahead for the Alabama 
agents. 





Alabama Insurance Directory. 





The 1911 edition of the Alabama In- 
surance Directory, compiled by Hervey 
W. Laird, deputy insurance commission- 
er of the State, has been issued, and, 
as usual, is concisely arranged and 
attractively printed. 





OF PERSONAL INTEREST | 











Glen Ridge, N. J., one of the most at- 
tractive towns within commuting digs- 
tance of the metropolis, has two distinct 
titles to fame. Primarily it is the 
home of “Joe” Biggart, special agent of 
the Aetna, and of “Tom” Langstroth 
special agent of the Connecticut: glory 
enough for any community—but that’s 
not all. The town is known far and 
wide for its progressiveness in munici- 
pal affairs, and the reputation seems 
well deserved. To aid its police jy 
tracking criminals and keeping away 
hobos and other undesirables, Glen 
Ridge has a number of trained Belgian 
hounds, who skilfully and fearlessly run 
about with the uniformed police, hunt- 
ing in odd rooks and corners for pro- 
spective trouble makers, and never fail- 
ing to find them if about. Strongly 
muzzled to prevent their attacking in- 
nocent pedestrians, the dogs, when in 
pursuit of a man, cross in and about his 
legs, speedily throwing him and ep- 
abling his easy capture by an officer. 
The service is most efficient, and one 
that could with profit be adopted by oth- 
er communities. 





George E. Ide, president of the Home 
Life, will sail on the Olympic Thursday 
June 29, for a few weeks’ trip abroad, 
which will be spent motoring on the 
Continent. Mr. Ide, one of the most 
popular of company executives, is an 
Official in fact as well as in name. None 
keeps in closer touch with the various 
departments of his respective institu- 
tions than he. Each day there is placed 
before him data showing the new busi- 
ness in the aggregate, for each agency, 
as well as the production of leading 
agents. In the matter of mortality ex- 
perienced, the financial status of the 
Company, in fact, Mr. Ide can discuss 
easily and intelligently any feature of 
Home Life affairs which may be 
brought up. 


C. P. Fraleigh, vice-president of the 
United States Life, will spend a good 
portion of the month of July among the 
Thousand Islands, where he will match 
his cunning with that of the “king of 
fish.” For many years Mr. Fraleicgh has 
sought and found recreation with the 
aid of an ordinary boat, rod and reel. 
He has a pronounced idea as to what 
constitutes an ideal vacation, and as he 
tells it one cannot help but endorse his 
views. 





President Daly of the Capitol Life of 
Denver, fearing confusion of his Com- 
pany with the Colorado National—pur- 
chase of which was announced in The 
Eastern Underwriter of last week—is 
out with a statement to the effect that 
his Company “has no intention what- 
soever of engaging in any reiusurance 
transaction or in any way discontinuing 
its business.” 

He cails attention to the fact that 
the Company on January 1 of this year 
had assets of $853,274 and insurance in 
force in excess of $10,000,000; that it 
has written nearly $2,500,000 in new ap- 
plications since the above date, and its 
surplus to policyholders is now in excess 
of a quarter of a million dollars. 





In addition to being a successful fire 
insurance agent, C. M. Logue, of Pitts- 
burg, has an excellent standing among 
financial institutions and industrial cor- 
porations. One of the banks of which 
he is a director is the Bank of Pitts- 
burgh, which on June 7 had resources 
of $26,996,059. It has a capital of $2, 
400,000 and surplus and undivided 
profits of $3,186,912. 





Edward EB. Paschall, recently secre 
tary of the Rochester German, and prior 
thereto with the Siebels’ agency in the 
South, has become connected with the 
New York city brokerage firm of Will- 
cox, Peck & Hughes. 
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TO BE CONSIDERED NEXT MONTH. 





Resolution Looking to Reorganization 
of New York State Association 
to Come Up in July. 





Under the rules of the Underwriters 
Association of New York State, con- 
sideration of the resolution to radically 
amend the agreement of the organiza- 
tion, presented at the meeting on the 
13th went over for thirty days. 

The principal features of the suggest- 
ed plan are: 1st, Substitution of quarter- 
ly for monthly meetings of association 
members, 2nd, Abolishment of Sprinkler 
Rating and Electrical Committees and 
8rd, wiping out of all District Commit- 


tees. 

While following generally the scheme 
of operation of the Underwriters Asso- 
ciation of the Middle Department, the 
plan proposed for the New York organi- 
zation is more sweeping in its effect. 

While it is generally conceded that 
the revised agreement will be adopted, 
and mainly because company managers 
feel that it should be, special agents are 
by no means enthusiastic in approving 
the idea. 

They contend that the expense to 
which their respective companies are 
put because of traveling to and from 
Syracuse once a month is far more than 
offset by the valuable information 
gleaned through associating one with 
another. Losses are discussed; local 
agency difficulties gone over, and rate 
disturbances taken up with a prompti- 
tude and thoroughness not possible un- 
der other circumstances. 

When the Association. members meet 
at the Frontenac in July the whole sub- 
ject will be threshed over, and, in all 
likelihood, he adopted. 





ENTERING THE UNITED STATES. 





(Continued from page 1.) 
summated by Mr. Boyd during his recent 
trip to England, where he met practi- 
cally all of the directors of the York- 
shire and its officers. 

Mr. Boyd prior to becoming a partner 
of Frank and Du Bois was for years As- 
sistant Manager of the “Lancashire,” 
before that in turn holding a like con- 
nection with the “Queen” in the South- 
ern States. 

A man of broad underwriting and geu- 
eral business experience, he enjoys and 
fully merits the confidence of the fra- 
ternity. The association of his firm 
with the Yorkshire will prove mutually 
beneficial. 





THE NATIONAL CONVENTION. 





Present Indications Point to Unusually 
Large Gathering of Local Agents 
at Buffalo. 





Present indications are that there 
will be an unusually large attendance 
of agents at the Buffalo meeting, in 
view of the important problems now 
confronting the insurance business. The 
Buffalo agents have made all arrange- 
ments for the accommodation of their 
guests and extend a cordial invitation 
to all local agents to attend. They 
recommend that the visitors make early 
arrangements in regard to hotel reser- 
vations. 

The local entertainment includes an 
outing at the Country Club, a ride on 
Lake Erie and a visit to Niagara Falls. 
The program of the business session 
is practically completed. The first day 
will be taken up by President Neale’s 
address and the reports of the various 
committees. President Morris Harris 
of the Georgia Association has accepted 
an invitation to give the response to 
the address of welcome. 

On the second day there will be a 
special report from the Committee on 
“Agency Qualifications,” Lyman M. 
Drake of Chicago chairman. This will 
be followed by an address by Chairman 


Merritt of the New York Investigating 
Committee, his subject being “The 
Purpose Underlying Fire Insurance 
Legislation.” Insurance Superintendent 
Hotchkiss of New York will speak on 
“State Laws and the Insurance Sales- 
men,” 

At this session also the subject of 
‘Underwriters’ Annexes and the Sole 
Agency Rule” will be considered, the 
discussion being opened by Clarence S. 
Pellet of Chicago, and a number of 
prominent local agents have beer 
selected to participate by the com- 
mittee. The discussion will then be 
opened to the floor. 

On Tuesday afternoon there will be 
a special report of the committee on 
“Uniform Blanks,” C. F. Hildreth, of 
Freeport, chairman, followed by the 
address of Secretary Wentworth of the 
National Fire Protection Association, 
his subject being “The Red Flower.” 
There will then be an open debate on 
the following ubject: “The Agent’s 
Part in Fire Prevention and Establish- 
ing Fire Marshals.” 

The usual committees on resolutions 
and nominations will be appointed and 
will make their reports at the Wednes- 
day morning session, at which time 
there will be received invitations for 
the next annual meeting, together with 
the reports of the various State asso- 
ciations regarding local conditions. 

The special rates for the Order of 
the Mystic Shriners will be available 
for those who attend the Shriners’ meet 
at Rochester, or anyone else who can 
have their return tickets certified at 
Rochester, which allows stop over 
privileges at Buffalo, Niagara Falls, 
ete. 

For those who do not take advantage 
of the Shriner rates there are special 
summer excursion rates to Buffalo and 
Niagara alls from all points. 





DECLINES TO MERGE. 





Central Union Fire of Kansas City to 
Maintain Separate Existence—Capi- 
tal Reduced. 





Kansas City, Mo., June 19, Special.— 
At a meeting of stockholders of the 
Central Union Fire, held here to-day, it 
was decided to reduce the capital of the 
Company to $350,000. The merger prop 
Osition, whereby the Central Union was 
to be joined with the St. Louis Fire, of 
St. Louis, and the Century Fire, of Iowa, 
was rejected, the sentiment of the stock- 
holders being that the Company could 
work out its own salvation better as a 
distinct institution than as part of a 
general combination. 





Promoting at Carson City, Nev. 





The Nevada Fire of Carson City, 
organizing with $200,000 capital and 
equal surplus, does not expect to select 
and underwrite or do business until 
sometime next year. Shares of the 
company, at $5 par are ‘being sold at 
$13.50, $5 going to capital, $5 to surplus 
and $3.50 to cover all expenses of pro- 
portion and organization. G. F. Talbot, 
justice of the Nevada Supreme Court, is 
president. W. D. Madigan has charge 
of the stock selling. 





Joins Fire Protection Committee. 





Gifford Pinchot, former Chief Forester 
of the United States Department of 
Agriculture, has accepted a vice-presi- 
dency of the Committee on Safety of 
the City of New York. The organiza- 
tion, formed shortly after the disastrous 
Ash Building fire, has for its purpose 
the better safeguarding of the lives of 
factory workers and for general fire 
prevention work. 





The Rochester German Underwriters 
of the German-American Insurance 
Company has signed the agreement of 
the Suburban Fire Insurance Exchange. 





CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 
FIRSTS 


First in net surplus 
First in opposing unfair dictation 
First in supporting Agency interests 


Home Office Western Office 
46 Cedar St., New York 332 South La Salle St., Chicago 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 





One of our business principles 
is that the good of the Agent 
is the gocd of the Company 





Western Office 
137 South La Salle St., Chicago 


Home Office 
46 Cedar St., New York 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


We want more good Agents, and we remind 
possible applicants that the backing of this 
organization is worth having. 


Gross Combined Assets ....... $37,988,337 


Policyholders Surplus........... $20,797,688 
EE $17,190,649 
ee si icacemenedeoniiveiines $4,500,000 


Western Office 
332 South La Salle St., Chicago 


Home Office 
46 Cedar st., New York 





FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 
Statement January 1, 1911 


Capital Stock ........... oe ea er $1,000,000.00 
Reinsurance Reserve,...........--.-- 2,037,952.60 
All other Liabilities. .... ee ee 
NET SURPLUS....... sovecseseccecs OAS 


TOTAL ASSETS..... sia aie sce ee ee e865, 121,382.27 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 


Home JOHN KAY, Treasurer 
Office Building 
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SURPLUS LINE INSURANCE 


YORK. 





NEW LAW FOR NEW 





Full Text of Measures Passed by Both 
Houses of State Legislature and 
Signed by Governor. 





Governor Dix through his signature 
to two measures, passed by the State 
Legislature, has radically aitered the 
surplus line law of New York. 

The full text of the act, part one of 
which modifies Section 137, while the 
second creates Section 138, reads as fol- 
lows: 

The People of the State of New York, 
represented in Senate and Assembly, do 
enact as follows: 

Section 1. Section one hundred and 
thirty-seven of chapter thirty-three of 
the laws of nineteen hundred and nine, 
entitled ‘“‘An act in relation to insur- 
ance corporations, constituting chapter 
twenty-eight of the consolidated laws,” 
is hereby amended to read as follows: 


Section 137. License to agents in ex- 
cepted cases. The superintendent of 
insurance, in consideration of the yearly 


payment of two hundrea dollars, except 
in counties having less than one hundred 
thousand inhabitants, in which case 
the fee shall not exceed twenty-five 
dollars, may issue to citizens, firms or 
corporations having places of business 
in this State, not exceeding two hun- 
dred in number, a license revocable at 
any time, permitting the party named 
in such license to act as agent to pro- 


cure policies of fire insurance from cor- 
porations, persons, partnerships and as- 
sociations which are not otherwise 
authorized to do business in this State. 
When any policies of fire insurance 
shall be procured, under or ‘by virtue 
of said license, there shall be executed 


by the licensed agent and by the party 
desiring an insurance, an affidavit in 
duplicate, one of which shall be filed 
in the insurance department and the 
other in the clerk’s office of the county 
in which the property proposed to be 
insured is located, within thirty days 
after the procuring of such insurance. 
Such affidavits shall set forth that the 
party desiring insurance is, after dili- 
gent effort, unable to procure the amount 
required to protect the property owned 
or controlled by him from the insurance 
corporations duly authorized to trans- 
act business in this State. The agent 
procuring policies in such unauthorized 


corporations or with persons, partner- 
ships and associations, shall keep a 
separate account thereof, open at all 


times to the inspection of the superin- 
tendent, showing first, the exact amount 
of such insurance placed for any party; 


second, the gross premiums charged 
thereon; third, in what corporation, or 
with what persons, partnerships or as- | 


sociations; fourth, the date of the policy; 
fifth, term thereof, and sixth, the 
cities and villages within this State in 


the 


which the insured property is located. 
Each party receiving such license shall, 
before transacting business thereunder, 


execute and deliver to the superintend- 
ent a bond to the people of the State, 
in the penal sum of two thousand dol- 
lars, with such sureties as the super- 
intendent shall approve, conditioned 
that the said agent will faithfully com- 
ply with all the requirements of this 
naan and wil). pay to the treasurer 
of the Firemen’s Association of the 
State of New York, to be expended for | 
the use and support of the Firemen’s 
located at Hudson, Columbfa | 
New York, for the uses. and 
purposes of said association, or, where 
such policies cover risks in cities of 
over one million inhabitants, having a 
fire patrol or salvage corps, to the treas- 
urer of such fire patrol or salvage corps, 
in January and July of each year, a sum 
equal to three per centum upon the 


Home, 
county, 


amount of the gross premiums charged 
to policyholders less the amount of the 
gross premiums returned to the insured | 
upon all policies procured by him dur- | 


ing the preceding six months, pursuant 
to this article; and in default of pay- 
ment to the treasurer of any fire patrol 
or salvage corps of any sum to which 
it may be entitled pursuant to the pro- 
visions of this section, or the treasurer 
of said Firemen’s Association of the 
sum due them, the treasurer of said fire 
patrol, salvage corps or association may 
sue for the same in any court of record 
in this State. All fire insurance policies 
issued to residents of this State on 
property located herein by companies 
that have not complied with the re- 
quirements of the general insurance 
laws of the State, shall be void, except 
as shall have been procured as herein 
set forth. 

Section 2. The said chapter is hereby 
further amended by inserting therein a 
new section, to be known as section one 
hundred and thirty-eight and to read 
as follows: 

Section 138. 

License to persons, partnerships, as- 
sociations and corporations in excepted 
cases. 

The superintendent of insurance in his 
discretion may issue to any person, 
partnership, association or corporation 
complying with the requirements of this 
section, a certificate permitting the 
holder thereof to issue policies of fire 
insurance within this State, upon ap- 
plications made to it or them, under the 
conditions as set forth in section one 
hundred and thirty-seven by agents 
licensed thereunder but not otherwise. 

Such certificates shall be granted up- 
on the fili.g with the superintendent of 
insurance of an application therefore 
signed and acknowledged by the per- 
sons, partnerships or the proper attor- 
neys or Officers of the associations or 
corporations desiring same and such 
applications shall contain the name and 
address in each instance of the agent 
cr agents through whom the applicant 
proposes to conduct the business herein 
permitted. Such certificate when grant- 


ed shall specify that the insurer or 
insurers named therein may issue in 
this State policies of fire insurance 


through the agent or agents named in 
such certificates, upon the application 
of agents licensed under section one 
hundred and thirty-seven but not other- 
wise. The sum of twenty-five dollars 
shall be paid to the superintendent of 
insurance for each certificate so issued 
and such certificate shall remain in 
force for the period of one year from- 
the date thereof unless sooner revoke 
by the said superintendent, provided, 
however, that whenever the holder of 
any such certificate desires to substitute 
the name of any new agent in place 
of the agent named in the certificate, 
the superintendent may if he approves 
of the change, issue a new certificate 
for the unexpired criginal certificate in 


which shall appear the name of such 
agent so substituted. Any certificate 
granted under this section shall be re- 
voked upon proof to the: satisfaction 
of the said superintendent that the hold- 
er thereof either directly or through any 
agent or attorney in fact has violated 
any provision of this chapter, or is in 
such condition that the further trans- 
action of business ‘by it or them would 
be hazardous to the people of the State. 
Every policy issued in this State by 
any person, partnership, association or 
corporation to whom a certificate under 
this section shall be granted (a) shall 
be countersigned by the agent named in 
the certificate; and (b) shall contain 
the provisions of the standard policy 
provided for by section one hundred and 
twenty-one of this chapter, or an agree- 
ment -that the policy so issued shall 
be subject to such provision and that 
any condition thereof inconsistent with 
or contrary to the provisions of the 
standard policy shall be null and void; 
and (c) shall contain a further provision 
that service of a summons or other 
legal process relative to any claim under 
such policy may be made on the agent 
issuing or countersigning the same and 
that such service shall be equivalent to 
the personal service within this State 
of such process on the persons, assu- 
ciations or corporations obligated there- 
upon; and (d) shall have printed in 
red ink upon the outside cover thereof, 
under the name of the corporation or 
association issuing the same, in plain 
type, the words: “Surplus line insurance 
only; this company (person, partner- 
ship or association, as the case may 
be) is not under the supervision of the 
New York State insurance department; 
issued by agent, address 
The books and records of every agent 
within this state for such corporations, 
persons, partnerships and associations 
shall be open at all times to the in- 
spection of the superintendent of insur- 
ance, and must show, first the exact 
amount of insurance written; second, 
the gross premiums charged thereon; 
third, the date of the policy; fourth, 
the term thereof; fifth, the location of 
the property; and, sixth, the names of 
those licensed agents. upon whose ap- 
plications the insurance was issued. 
Nothing herein contained shall be 
held to prevent any agent licensed under 
the provisions of section one hundred 
and thirty-seven from acting as the 
agent of any corporation, person, part- 
nership or association to whom a cer- 


tificate has been granted under this 
section. 

Section 3. This act shall take effect 
immediately. 


Colorado is the latest state to which 
the General Fire, of France, has been 
admitted. 











R, P. CHEW, Pres. 


Cash Capital $300,000.00 


ice’ 


a... <A 


CHARLES TOWN, 


FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Ageat, ELMIRA, N. Y., or HOME OFFICE 


R. W. ALEXANDER, Sec. 


Pe 





WEST VIRGINIA 
Surplus to Policyholders $438,860.21 











THE SCRANTON FIRE 


INSURANCE COMPANY 








SCRANTON, PA. 
“NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 


Agency Connection Solicited Where Not Represented 











AFTER AN AMERICAN COMPANY. 





General Accident Credited With Holding 
Option Upon a Fire Institution 
of this Country. 





In a circular letter to its stockhol ler 
urging an increase in the capital of the 
General Accident of Perth, Scotland, 
the management of ihe corporation 
seeks authority to purchase an Ameri- 
can fire insurance company, in addition 
to a British institution of similar char. 
acter. It has been understood her: that 
the General Accident already owned the 
Law, Fidelity & General, of London, for 
which Kelly and Fuller, of New York 
city, are the United States correspond- 
ents. When the capital of the institu. 
tion reaches $500,000, entry will be recu- 
larly made into this country, and the 
general management placed with Kelly 
and Fuller. 

Stock subscriptions for the Law, 
Fidelity are being solicited, the exely- 
sive right so to act having been granted 
Ira J. Manning, formerly of Philadel- 
phia, and now of Jersey City. 





Impressive Figures of the Rossia. 





One of the giant underwriting ineti- 
tutions of Continental Europe is the 
Rossia Insurance Company of St. 
Petersburg, which for the past eight 
years has written reinsurance here un- 
der the direction of Carl F. Sturhahn, 
its United States manager. 

That the Rossia is not only a power- 
ful institution but is steadily becoming 
more so, a glance at the subjoined com- 
parison of its head office figures for the 
past two years will sufficiently attest: 


Dee 31°10 De " 

a $44,488,974 $40,898,710 
Government & R. 
R. securities, mu- 
nicipal bonds, 

S,. cbebavednedie 16,896,785 14,817,671 
Real estate, house 
property unen- 

cumbered ...... 11,884,261 12,445,856 

i Ser Eee 5,417,181 3,789,331 
First mortgages on 

real estate ..... 2,023,840 2,059,720 


Loans on _ policies 

issued by the 

co.’s life ins. dept.4,570,749 4,627,834 
Other assets ..... 3,696,158 3,158,298 
REE xwiviccctain ee 2,080,000 2,080,000 
Premium reserve 

funds, aggregat- 

DE: Wialvsmunnag cs 33,018,809 30,895,941 


Reserve for claims 
in suspense 2 


2,455,085 2,328,376 


Special reserve 

SD: ~Gicueinek temo 225,259 1,090,821 
ES ae 609,299 361,041 
Increase in assets 

in 1910 as com- 

pared with 1909 3,590,264 
Increase in prem- 

ium reserve in 


1910 as compared 

with 1909 2,122,868 

Backed by such figures as the above 
the security of the Rossia’s guarantee 
is beyond question. 


Reserve to Be Figured Montaly. 


Among other stories current just now 
is one to the effect that the New York 
Insurance Department, and possibly oth- 
er States, will require fire insurance 
companies to figure their reinsurance 
reserve monthly. While some offices 
follow this practice now, others do not, 
making the calculation usually about 
once in every three months. 





Excess Commissions of Suburban 
Business. 

To learn what truth, if any, there may 
be for the reported payment of excess 
brokerages by certain companies and 
agencies, a special committee of the 
Suburban Fire Insurance Exchange has 
been visiting William street offices for 





| the past few days. 





A. F. Shaw, United States manager of 
the Law Union & Rock Assurance Com- 
pany, is a New York city visitor. 
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STILL SEEKING A HBAD 


SUCCESSOR WANTED FOR JENNESS 








Secretaryship of New York Association 
Open—Revision of Organization’s 
Constitution to Come Up Later. 





The secretaryship of the Underwriters 
Association of New York State, vacant 
through the retirement of Frank W. 
Jenness to take the management of the 
Rochester German Underwriters, con- 
tinues unfilled, the three parties to 
whom the position was offered—Frank 
BE. Burke, western New York special of 
the Home; W. B. Medlicott, general 
agent of the Atlas of London, and Gayle 
T. Forbush, general agent of the Royal 
Exchange—having successively “turned 
it down,” feeling that the inducement 
was not sufficiently great to tempt them 
away from the attractive connectious 
they now hold. 

Howard P. Moore, eastern New York 
special of the Home, and Henry E. Hess, 
former manager of the New York Fire 
Insurance Exchange, were also talked 
of, though, it is understood, neither 
cared to consider the post. Mr. Moore 
is very comfortable where he is, while 
Mr. Hess is credited with a desire to 
locate on the Pacific Coast. 

Sentiment as to the selection of the 
new official is sharply divided among 
New York State men. Some contend 
that to insure the maximum benefit the 
secretary of the Association should be 
a graduate of the home field, familiar 
with the agents of the territory and the 
peculiar problems confronting them, and 
thus in position to more readily suggest 
plans of solution than would be possible 
for a stranger. 

On the other hand, there are not a 
few special agents who maintain that 
to select as secretary a man from the 
ranks would simply be to invite faction- 
al jealousies and strife, of which unfor- 
tunately too many already exist. ; 

It is pointed out that one special 
agent, for example, who for years has 
been unusually prominent in Associa- 
tion matters and by natural aptitude 
and long experience is exceptionally 
gualified to direct the affairs of the or- 
ganization, is yet persona non grata tg 
a number of companies because of his 
action while upon the sprinklered risk 
and other committees in days gone bye. 

Charges of this sort, it is further 
pointed out, could not lie against a man 
from a foreign territory, who, if he pos- 
sessed general field experience, it is 
argued, might easily adapt himself to 
the requirements of any special terri- 
tory. 

Suffice it is to say that the new sec- 
retary has not yet been chosen, and 
passing time but accentuates the gen- 
eral interest of the Empire State field 
men in the outcome of the special com- 
mittee’s quest. 





SEPARATION IN KANSAS. 





Frank §. Thomas, of Topeka, Files 
Lengthy Protest With Insurance Su- 
perintendent Against the Practice. 





Alleging that the operation of the 
“separation rule” by companies in the 
Western Union is a distinct violation of 
the anti-trust law of Kansas, Frank S. 
Thomas, a local agent of Topeka, has 
filed a lengthy protest against the prac- 
tice, with State Superintendent of In- 
surance Lewis. 

Mr. Thomas alleges that some years 
ago, when compelled by the Union com- 
panies in his agency to elect between 
their continued agency and that of the 
non-Union offices, he unhesitatingly 
chose the latter, with the result that 
rates were suspended in Topeka and a 
ruinous rate war ensued for the next 
twelve months. Several instances are 
cited where Union companies have 





brought pressure to bear upon their 
Kansas agents to compel the surrender 
of non-Union company representation, 
and Mr. Thomas insists that abundant 
evidence of law violation exists to justi- 
fy the institution of court proceedings 
on the part of the State authorities. 





STANDS FOR SOLE AGENCIES. 





Syracuse Local Board Adopts Resolu- 
tion Upon the Subject. 





A resolution recently adopted by the 
Syracuse, N. Y., local board provides 
that: 

“No member of this Board shall be 
permitted to represent any company or 
agency, having an agent within the juris- 
diction of this Board, which allows or 
permits an agent or solicitor outside the 
jurisdiction of the Board to write busi- 
ness within the city of Syracuse.” 

The purpose of the rule is to check- 
mate the growing practice of writing 
business in Syracuse proper by agents 
located in the suburban territory. 





Excessive Competition. 





From all parts of the country is heard 
complaint of the severe competition that 
obtains among the fire insurance offices. 
With the steady improvement of risks, 
rates are lowered and premiums on the 
new business scarcely compensate for 
that lost through this process. The 
creation of underwriters’ agencies and 
the broadening of lines by many of the 
iarger institutions has likewise served 
to make more strenuous an already 
severe struggle for premium income. 





Smoky Vs. Cracked Chimneys. 





Smoky chimneys are a nuisance, but 
cracked chimneys and bits of chimneys 
set on brackets and flues with openings 
for stove pipes at botiom and sides, 
says the Fireman’s Herald, are real in- 
cendiaries charged with causing more 
than 25,000 fires annually in the United 
States. These incendiary chimneys and 
fiues were long since indicted, tried and 
condemned. They are now at large only 
on account of suspended sentence, and 
it is the duty of all fire insurance coim- 
panies and their authorized representa- 
tives to penalize each and every unsafe 
chimney, wherever found, by refusing 
the protection of insurance to any prop- 
erty harboring them. If this is imprac- 
ticable, double the rate on the property 
until its owner replaces it by substftu- 
tion of the sound and safe chimney or 
flue. 





Modernizing Paterson’s Fire Dep’t. 





Within three months the new central 
fire station building at Paterson, N. J., 
will be completed, and the new automo- 
bile apparatus housed therein. Once 
present plans are completed all horse- 
drawn vehicles in the fire department 
will be dispensed with and automobile 
apparatus substituted. Mayor McBride 
and the city’s fire commissioners, who 
are responsible for the modernizing of 
Taterson’s fire department, are deter- 
mined that it shall be second to none 
in the State in point of efficiency. 





Cleaning Up Richmond County. 





By dint of constant hammering the 
Suburban Fire Insurance Exchange of 
New York has been able to very ma- 
terially improve conditions in Staten 
Island, and it is understood that but four 
agencies are now maintained whose 
legality is in question. These have been 
referred to the excutive committe of the 
Exchange for final disposition. 





“Premium and Loss Table.” 





Under the above title an interesting 
statistical summary of the operations of 
fire insurance companies for the past 
ten years is set forth. Harrison Law, 
cof Nutley, N. J., compiler and publisher 
of the tables, enjoys a reputation for ex- 
treme accuracy, an indispensable quality 
when dealing with statistical data. 


HENRY P. TOWNSLEY OUT. 





Former Life Company Executive No 
Longer Identified With National 
of Delaware. 

We are advised that Henry P. Towns- 
ley is no longer connected with the 
National Assurance Company of Dela- 
ware, now in process of organization. 
The executive offices are located in 
Washington, and the affairs of the Com- 
pany are being handled by Vice-Presi- 
dent Victor Lubliner, and general coun- 
sel Wade H. Ellis. The United States 
Trust Co, of Washington issues the 
stock of the Company and is the depos- 
itory for all funds collected in connec- 

tion therewith. 





UPHOLDS THE STATUTE. 





Constitutionality of Kansas Rating 
Law Sustained by Federal Court 
Decision. 





In a decision handed down on Tues- 
day Judge John Pollock of the Federal 
Court sustained the constitutionality 
of the Kansas Rating Law in the test 
case brought by the German Alliance 
Insurance Company versus Insurance 
Superintendent Barnes. The court de- 
clared that in his opinion the act of 
the Legislature was wholly within the 
police powers of the State and hence 
not in conflict either with the Constitu- 
tion of the Federal or the Kansas 
State Government. 





Ohio State Agent for Fireman’s Fund. 





W. A. Sawyer, of Columbus, special 
agent for the Springfield Fire & Ma- 
rine for several years, has resigned, 
effective July 1, to become Ohio State 
agent for the Fireman’s Fund of Cali 
fornia, also effective on that date. Mr. 
Sawyer is one of the most popular of 
the younger fire insurance field men in 
Ohio. He came to Columbus from 
Marysville, O., and has been married 
about two years. He 1s a member of 
the Field club, of the Blue Goose and 
of the Fire Prevention Association. His 
headquarters will be at Marysville. 





Get California Representation. 





Following his recent visit to the Pa- 
cific Coast, President Major White of 
the City of New York Insurance Com- 
pany has appointed the Bertheau-Wat- 
son Company of San Francisco its gen- 
eral agent for California. 

The agency has a highly creditable 
one, and Mr. White has made an ad- 
mirable choice in selecting it. 





Mid-Summer Outing. 

The mid-summer outing of the New 
England Insurance Exchange will be 
held at the Pomham Club, East Provi- 
dence, R. I., to-morrow (Friday). 





Awaiting Approval at Albany. 





The application of the Nord Deutsche 
of Germany for entry into New York, 
is now before the Insurance Department 
at Albany, and favorable action there- 
upon is expected any day. 





The Riall Jackson Company has been 
given the Baltimore agency of the Fi- 
delity-Phenix Fire. 


Leading Men to Address Convention. 





Hugh Chalmers, president of 
Chalmers-Detroit Automobile Manufac- 
turing Company of Detroit, and Robert 
Lynn Cox, general counsel and mana 
ger of the Association of Life Insur- 
ance Presidents, have accepted place 
ment upon the program, and will ad 
dress the American Life Convention at 
its forthcoming gathering at Pittsburg. 


Both the Federal Life and the Na- 
tional Life of U. S. A., of Chicago, are 
planning to write heath and accident in- 
surance in conjunction with their pres- 
ent business. 





the 


“The Leading Fire Insurance Company 
of America.” 





Cash Capital - 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 





- $5,000,000.00 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital... . . $1,000,000.00 


OE 6,648,971.67 

Net Surplus 2,021,740.21 

Surplus for Policy 
Holders....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital $1,000,000.00 
Cash Assets 4,820,678.00 
Cash Surplus to Policy 

Holders - 2,288,079.00 

The real strength of an insurance company is 
the conservatism of its management, and the mat 
agement of THE HANOVER is an absolute as 


surance of the security o s policy 


R. EMORY WARFIELD -_ President 
JOSEPH McCORD Vice-Pres. & Sec’y 
WILLIAM MORRISON Asst. Sec'y 
JAMES W. HOWIE Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


Gen. 








Inter-State Fire 


INSURANGE 
Company 


HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 
WITH 
A NATIONAL 
SCOPE 


J, FP. STOCKDELL 
Asst. Manager 





W. L. REYNOLDS 
Vice-Pres. and Mgr. 
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BOWS 10 WILL OF AGENTS 


HOME WILL NOT LAUNCH ANNEX. 





From All Parts of the Country Local 
Men Are Declaring Themselves 
Upon Subject. 





Interest upon the general subject of 
underwriters agencies continues and 60 
far as the local men are concerned will 
culminate in decisive action at the 
forthcoming annual convention of the 
National Association of Loca: Wire In- 
surance Agents. 

As was anticipated would be the case 
the agents of the Home to whom its 
ManageMent submitted the question as 
to whether or not the Company should 
launch an underwriters agency, have 
declared overwhelmingly against the 
idea, and the decision is accepted by 
President Snow and his associates as 
final. Mr. Snow’s letter to the field 
men upon the subject reading: , 

President Snow’s Letter. 

“With the opening of this current 
month we enclosed to our representa- 
tives a circular letter touching upon the 
question of underwriters’ ageucies and 
(or) annexes, our object being to secure 
their individual and collective ideas 
upon the subject, and we are pleased 
to be able to acknowledge at this early 
date replies from almost all Home 
agents to our question: ‘Have you as 
an agent of the Home serious objection 
to our engaging in this wholesale form 
of multiple agency representation?’ We 
duly appreciate the modesty of some of 
our agents, as shown in their statement 
tnat ‘it would be presumptuous for a 
local agent to advise a great company 
like the Home in a matter of policy 
under which ts business should be oper- 
ated,’ but even the majority of these 
modest friends, just as we might have 
expected, have expressed, in one way or 
another, the advisability of our refrain- 
ing from operating one or more under- 
writers’ agencies. A few, while making 
nea positive objection, have so worded 
their replies that we would indeed be 
dense were we unable to detect an un- 
dercurrent of disapproval, and we re- 
frain from quoting some of the reasons 
given for their disapproval, as we have 
no desire to reflect upon the acts of 
those of our associates who, in their 
good judgment, have seeen fit to adopt 
some system of underwriters’ agencies 
or annexes. 

Against Multiple Agéncies. 

“An overwhelming majority of Home 
representatives, however, have express- 
ed themselves in no uncertain way as 
objecting to this or any similar form of 
multiple agency representation. The 
Home Insurance Company would indeed 


FIRE AND LIFE INSURANCE STOCKS. 





be deviating from lofty principles did is good that there should only be three, | 


they merely ask their worthy represen- 
tatives for an expression of their views 
withont the intention of acting the part 
of a true American institution in being 
governed by ‘a majority vote,’ nor would 
we stoop to use ‘printer’s ink’ in the 
way we have merely as a means of call- 
ing the attention of the agents at large 
to a method of some of our confreres 
whien «0 Our mind is not in Kkeep- 
ing with good practices, but is op 
posed to the agency system as fram- 
ed by some of the best advised 
agents in this broad land of ours. We 
thank each of our representatives for 
his individual expression of views, ana 
trust that Home agents as a whole, and 
all agents collectively, will accept with 
satisfaction our decision not to float any 
underwriters’ agencies or annexes. The 
majority of Home agents have deter- 
mined the question for the Home, and 
we abide by their good judgment. Now 
let every man who holds a commission 
as agent of the Home Insurance Com- 
pany show his good faith and see to it 
that the Home accomplishes without 
underwriters’ agencies or annexes all 
that is sought to be accomplished with 
that system. The agents of this com- 
pany have been very largely instru- 
mental in making the Home what it is 
to-day, and we know it will be their 
pleasure to continue their efforts not 
only to hold the position already attain- 
ed, but to contribute, each his full share, 
to the steady advancement in income, 
prestige and standiag.” 

Approved by Insurance Departments. 

Irvan Neckerman, manager of the 
Pittsburg Underwriters, an organiza- 
tion formed in 15893, and approved by 
the insurance departments of Pennsyi- 
vania and New York, can see no real 
difference between ‘‘first writing all 
you want in the parent company or 
companies, and then taking an addi- 
tional mouthful through an _ under- 
writer’s agency, or having the company 
without an annex hog the whole thing 
and then feeding a number of treaty 
companies they have in their office.” 

Mr. Neckerman’s views in their en- 
tirety are reprinted herewith: 

“To begin, I do not care to assume 
the ‘holier than thou’ position of the 
Pharisee on the subject, which some of 
the writers are doing. Jn your issue of 
Saturday last I note that Vice-President 
Smith of the National of Hartford has 
solved the riddle to his satisfaction. He 
believes there are only three under- 
writers who have any excuse for ex- 
istence, and bases his conclusion on the 
fact of their priority of organization, 
viz., the New York Underwriters, 
Philadelphia Underwriters and Colonial 
Underwriters. Unfortunately for his 
easoning he has overlooked the Pitts: 


it looks to me as though the Colonial 
Underwriters would have to go. While | 
we cannot date our organization back | 
to the time when Columbus discovered 
America, like one of them, we can still | 
point the finger of pride to the fact | 
that we were organized in May, 1898, | 
thirteen years ago, which makes us: 
third in the running. 

“IT have no apology to offer for our 
existence. We were regularly organ- 
ized with the approval of the Insur- 
ance Commissioner of the State of 
Pennsylvania; our policy form is the 
one that is finally being adopted by all 
underwriters, and was recently ap- 
proved by the New York Insurance De- 
partment. At the time of our organ- 
iaztion we were composed of five com- 
panies, our object being to form an 
organization strong enough to enable us 
to compete in business with the larger 
companies and command standing in 
the agency field we otherwise could not 
expect, and not for the purpose of cir- 
cumventing any agency agreement, and 
this we have succeeded in accomplisn- 
ing. 

“Personally I might be able to see 
a good reason for two or more of the 
smaller companies combining in this 
manner for the above purpose, particu- 
uarly now, when the larger companies 
are making every effort to write all the 
business in as few policies as possible, 
but I can see no good reason why any 
of the large companies should issue a 
duplicate policy under another name, 
unless it be to give additional agency 
representation, and ate, to my mura, 
not true underwriters’ agencies; how- 
ever, I am willing to stand on the} 
broader platform and adopt as my motto | 
Live and let live.’ Particularly is this | 
true of the later formations, for I fear | 
that if I object too strongly it might | 
swallow us all; and let me say that 
prior to the formation of that giant | 
there were few objections, if any, to, 
the class. } 

“In conclusion, where is the difference 
in first writing all you want in the 
parent company or companies, and 
then taking an additional mouthful 
through an underwricers’ agency, or 
having the company without an annex 
hog the whole thing, and then feeding 
a number of treaty companies they have 
in their office? I am willing to let the 
agents decide the question; that is, as 
individuals, not as an agents’ organiza- 
tion. This seems to be the conclusion ' 
most of the wise men are coming to. | 
We pride ourselves on having a pretty 
good class of intelligent agents and feel 
satisfied that if it comes to a question 
of the survival of the fittest we will 
not be overlooked in the shuffle.” 

Rubber s.amp annex creations are 








burg Underwriters, and if his argument dealt a blow by the Louisville Board of 


(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 







































| | DIVIDENDS Bid Ask’d 
COMPANIES | CAPITAL | Approx. When | price price 
| Anni. Div. Payable per ct. 
Sls al Melt BIR <6 icescncacscsewssvnvsceiccs $500,000 | 10 9 160 | 200 
Commonwealth. .......-..ccsseeceeeeeeeeeees 500,000 10 J J OR Rpapoioe 
CRIED osnc vevecscsececscecese s0s cepeend 2,000,000 50 Jad 1025 | 150 
Empire City ve nenses ceeces caeseoes eevee 8 Jad : jae 
Fidelity-Pheuix ......... 10 Tad 310 | 325 
German Alliance.. 15 Jad 300 320 
German-American...... 30 J&aJ 500 | 525 
Germania a) Fire - 20 J&J 300 310 
Glens Falls ($10 eee 200, 30 Jad 1525 a 
Globe & Ru ore. ene e eee eeee er see cesesererecs ),000 40 475 500 
i s6nkk.d dentes sive escawwosacssee 5 | 16 225 aie 
Home Fire ..-----++++.20+eeeeeecceeeeececeees 3,000,000 | 35 JaJ 700 715 
fesseu CBBO).- cc cccccccccccccccccecescccccecs 200,000 | 10 JaJ 165 175 
Niagara ($50) .. 1,000,000 | 20 Jad 290 305 
North River ($25 350,000 10 A&O 150 165 
Pacific ($25).... . 200,000 14 J&aJ 185 ames 
Peter Sesese a0 150,000 | 6 Jad 90 105 
Stuyvesant .-.--- ..-e ce cceeccccecccccccsscecs 000 | 10 Jad 150 rt 
United “States (BDG).200 sccvcccccccccccccccce 250,000 v v 90 105 
Westchester ($10) .....------0eeeeeee es eeeeee 300,000 40 F&a 490 510 
Williamsburg City ($50) ....--eecceeeeeeees| 250,000 Jad 370 395 
LIFE 
EE Ee ere eres 2,000,000 15 2 650 | 660 
Connecticut HEEL iecuvcncnsicoguanscens 300,000 # J&J 250 nae 
guitabte wate 100, 7 A 300 as 
Rn cc ckgewtseseebamunnes 200, 12 JT&I 210 225 
Hertiond “bite. 10 Jad 150 exon 
ome Life....... 12 M&N 275 Mae 
Manhattan Life 26 O&F 400 425 
Metropolitan i ) 7 M&N 155 | .175 
Travellers Hi ) 10 450 | 500 
Travellers Ha 20 800 saad 
nited States Life 000 | 7 } J&J 90 | i108 
V-No Information Q-Quarterly A-Annually 
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Underwriters, which at a_ recent 
special meeting held that agents rep- 
resenting an association that does not 
maintain a bona fide separate and dis- 
tinct office and field force, violate the 
sole agency regulation and must sur- 
render such connection by September. 


The Virginia Sub-Committee of the 


| South-Eastern Underwriters Association 





will likely be legislated out of existence 
following the withdrawal of the two 
Virginia companies from tne organiza- 
tion. 
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NOW ON STATUTE BOOKS. 
Legislative Bills Signed by Governor 
Dix, of New York, Affect Fire, Life 

and Casualty Companies. 





Albany, June 20.—Within the past 
few days Governor Dix has signed a 
pumber of insurance measures passed 
by the New York Legislature and sub- 
mitted him for consideration. 

Among other bills approved by the 
chief executive are the following: 

Permitting the reinsurance of a non- 
participating company by a participat- 
ing company and vice versa, providing 
the company has not over $250,000,000 
of insurance outstanding or in force. 
The law removes the present restric- 
tions regarding reinsurance. 

Mr. Hoey, amending the insurance 
law by broadening the provisions rela- 
tive to the liquidation of insurance cor- 
porations and making them apply to all 
yoluntary or unincorporated associa- 
tions. Certain changes are made in the 
procedure on suits for dissolution. 

Mr. Hoey, amending Sections 260-262, 
264, 267, insurance law, authorizing co- 
operative fire insurance corporations or- 
ganized under special acts to come in 
under the general provisions of the in- 
surance law upon the filing of proper 
papers with the superintendent. 

Mr. Hoey, amending Section 70, insur- 
ance law, authorizing insurance by casu- | 
alty corporations against loss or damage 
by water arising from breakage or leak- | 
age of sprinklers, pumps or other ap-| 
paratus for extinguishing fires, and of 
water pipes and against accidental in- | 
jury to such sprinklers, pumps and ap- 


paratus. | 
Mr. Hoey, amending Section 74, insur- 
ance law, providing that securities de- | 


posited with the superintendent of in- 
surance by domestic life insurance com- | 
panies shall be of the kind on which 
minimum amount of cash capital of | 
such companies is required by Section | 
16, to be invested, no bond or mortgage | 

be for less than $5,000. 


ASSETS ABOUT $150,000. 








Receiver of Farmers and Merchants | 
Figures Creditors Will Get Twenty- 
Per Cen. and Probably* More. | 





Charles T. Knapp, receiver for the} 
Farmers and Merchants of Lincoln, 
Neb., in writing regarding the status of 


the receivership, states that when he 
took charge of the affairs of the Com- 
pany there were a great many compli- 
cations which necessitated prompt ac- 
tion to get any salvage out of a consid 
erable amount of the assets which had | 
been pledged as collateral securities to | 
various loans. He says that the major 
portion of the Company’s assets now 
consist of real estate, being the home 
office building in Lincoln and quite a 
number of pieces of Omaha real estate 
and a few other scattering parcels. 

Mr. Knapp asserts that as far as his 
investigations have gone the indica 
tions are that the total assets of the 
Company will amount to from $150,000 
to $160,000, but that nothing more than 
a general estimate can be given as to 
the total liabilities of the Company. 
Judging, however, from the number of 
claims that has been received and the 
knowledge of conditions in general, he 
estimates that the liabilities will per- 
haps exceed $400,000. Mr. Knapp says: 
“It is safe to assume that the creditors 
will receive, in the final liquidation as 
much as twenty-five cents on the dol- 
lar, and it is perhaps equally unsafe to 
say that they will recerve much more 
than this. 

Mr. Knapp says he is making every 
effort to coliect outstanding balances 
from agents, but believes that it will 
be matter of considerable difficulty to 
enforce the collection of the entire 
claim against the agent without en 
gaging in litigation which would be ex- 
pensive and lessen the funds for the 
Company’s creditors. He says he in- 
tends dealing with these matters in a 
business-like way, making compromis- 
es wherever possible, rather than to 
become involved in litigation. 





There is a considerable force engag- 


| 
ed in filing and indexing the large num- 
ber of claims that have been made, but | 
the receiver gives assurance that every-| 
thing is being done to keep down the 
cost of administration and to conserve 
the assets for the benefit of the credit- 
ors. 





Sustains $8,000 Damage Verdict. 





Upon appeal. the Supreme Court of 
New Jersey sustained the verdict of 
$8,000 awarded Walter Butler, eighteen 
years of age, in his action against the 
Farr & Bailey Manufacturing Company 
of Camden. Butler lost an arm 
through plunging into a mass of ma- 
chinery in order to save the life of a 
fellow workman. The boy’s father was 
awarded an additional $600 for the loss 
of his son’s services. 





Enterprise Casualty Co. 





Beyond the $40,000 already distributed 
to creditors of the defunct Enterprise 
Casualty Company of Philadelphia, the 
receiver has an additional $50,000 on 
hand. General creditors of the concern 
are required to present their claims be- 
fore J. A. Anderson, the master, on or 
before July 3rd. 
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Continued from page 3.) 
plaintiff to judgments entered against 
life insurance companies were propos- 
ed, regardless of whether or not a de- 
fense was justifiable or even necessary, 
as in those cases involving inter- 
pleader, when beneficiaries are in dis- 
pute over the proceeds of a policy 
claim. 

“In several States bills were intro- 
duced proposing to prohibit agreements 
or understanding between insurance 
companies as to the matter of rates. In 
some cases we were required to point 
out the fact that the language used 
might be held to prohibit the use of 
standard mortality tables such as are 
used to fix the net premium rates for 
lice insurance policies. In no case, how- 
ever, so far as we know, was a bill so 
drastic as that enacted into law. 

Service of Process. 

“Twenty bills scattered among 
twelve States dealt with the matter of 
the service of process. Most of these 
were in States which now provide that 
the Insurance Commissioner shall be 
made an attorney of the company for 
such service, and required that other 
State officers should likewise be made 
attorneys for the service of process. 
One bill went so far as to provide that 
companies must file the name of an 
agent for the service of process in each 
county of the State. This, however, 
did not become a law. In opposition to 
all these measures we urged in substi- 
tution the practice now almost univer- 
sal throughout the various States, viz: 
that appointment of an attorney on 
whom process might be served should 
be limited to the Insurance Commis- 
sioner, he in turn being instructed to 
forward to home offices copies of any 
process that might be served upon him. 
While life insurance companies are not 
much interested in regulations having 
to do with litigation, because of the 
relatively few instances in which they 
find it necessary to go into court, they 
must, nevertheless, protect themselves 
against judgments being taken by de- 
fault, which action is likely to result 
from the forced resignation of a multi- 
tude of statutory agents for the service 
of process, who may not even know 
the home othce address of the compa- 
nies they are by statute authorized to 
represent. 

Uniformity That Produces Diversity. 

“In four States measures were pro- 
posed which if passed would have had 
the effect of cither reducing the distinc- 
tion in the statutes between foreiga 
companies and domestic companies or 
of erasing such distinction entirely. 

“In Massachusetts a bill of such char- 
cter made its appearance for the sec- 
ond time in two years. Its terms sub- 
jected foreign companies to the same 
requirements and conditions imposed on 
domestic companies. A similar bill was 
ntroduced last year, but failed to pass. 
The measure met with a similar fate 
this year, ‘leave to withdraw’ being 
granted 

‘If the regulations governing domestic 
companies were uniform in all the 
States such laws would be practicable, 
although then unnecessary. But as 
there are forty-six States with provi- 
sions governing domestic companies 
which vary in important particulars, 
laws of this character if generally en- 
acted would result in such diversity of 
requirements as to impose impossible 
conditions upon the transaction of inter- 
tate business. It is a wrong applica- 

m of the principle of uniformity and 
really produces diversity. 

‘Two bills, which were identical in 


terms, along the same line as the Mas- 
achusetts bill, but more general in 
their form, were introduced in Indiana 
ind Ohio. Their terms prohibited ali 

eign corporations from having or 


exercising any power, authority or priv- 
ilege not possessed by domestic corpor- 
ations of the same class. The objection 
to these was that the language was 
open to the construction that if domestic 
companies had not availed themselves 
of all the power, authority or privilege 
permitted by law, only such as they 


actually possessed and exercised could 
be exercised in the State by foreign 
companies. Both bills failed to pass. 

Domestication of Foreign Companies. 

“The most radical measure of this na- 
ture was introduced in the Kansas Leg- 
islature. It prohibited foreign corpora- 
tions from doing any business in the 
State excepting interstate commerce. 
To enable a company organized under 
the laws of any other State, territory or 
foreign country to do business in the 
State of Kansas it required that -it 
should incorporate under the laws of 
Kansas, using its original name with 
the words ‘of Kansas’ added—should 
have a capital stock of not less than 
the amount of capital invested or to be 
invested, used or to be used in the 
State—and should be subject to the 
same provisions, judicial control, restric- 
tions and penalties as other corpora- 
iions organized under the laws of Kan- 
sas. This measure was recommended 
by a former State official of that State. 
It failed to pass. 

“Tt is impossible to predict the em- 
hbarrassing complications which would 
have resulted from its enactment. Ap- 
parently a New York company, under 
its operation, who have continued to be 
a New York company with a fraction of 
itself incorporated in Kansas. In its 
entire business it would be controlled 
by the law of New York—in its Kansas 
business by the laws of Kansas. In 
case of conflict of these laws it would 
necessarily incur a penalty for violation 
of one or the other. 

Anti-Corrupt Practices. 

“Bills prohibiting political contribu- 
tions by corporations and various cor- 
rupt practices or amending present acts 
of that kind were introduced to the 
number of twenty-five in fourteen States. 
One measure required an insurance 
company to file with the insurance com- 
missioner annually a certificate, verified 
by the president and treasurer, that it 
had not made any contributions in aid 
of the nomination or election of public 
officers. This measure was not passed. 
The State in question already had on 
its statute books a provision prohibit- 
ing such contributions. It is encourag- 
ing to note the spread of anti-corrupt 
practice laws. Corporations have rea- 
son to hope that ere long every State 
will have such an act on its statute 
books and that it will be strictly en- 
forced. 

Anti-Lobby Legislation. 

“Twenty-seven bills for the regulation 
of appearance before legislative bodies 
of persons interested in legislation were 
introduced in nineteen States. Some of 
these measures were so stringent as to 
prevent conversing on legislative mat- 
ters with a legislator except at a meet- 
ing of a legislative committee; others 
followed the wording of the New York 
statute on this subject, which recognizes 
the frequent necessity of representatives 
of business interests frankly presenting 
their side of questions to individual leg- 
islators, particularly where intricate 
technical problems are involved. A bill 
in one Northwestern legislature sought 
to require persons appearing for or 
against bills to take out licenses and to 
wear ribbon badges containing the word 
‘lobbyist’ conspicuously printed there- 
on on the lapel of their coats. This 
hill was withdrawn subsequently by its 
author. 

Promotion of New Companies. 

“Various sections of the country are 
feeling the necessity for placing restric- 
tions upon the organization of life in- 
surance companies. Professional pro- 
moters and stock-sellers have invaded 
this country within the last few years, 
particularly in the South and West, or- 
ganizing companies on paper and 
disposing of the stock to citizens 
through lucid painting of immediate and 
impossible profits, and by making other 
questionable representations. After sub- 
stracting large commissions from the 
proceeds of their sales, they leave the 
new company on the hands of local men 
and depart for pastures green. The men 
thus left with an insurance company 
on their hands are usually representa- 


tive citizens and good business men, but 
utterly lacking in the experience and 
knowledge necessary to put a company 
of this kind on its feet. Even if the 
company does manage to live, the ex- 
pected profits are not realized, thus 
causing much disappointment and re- 
sentment. Transactions of this kind 
tend to discredit the business as a 
whole, and are particularly discouraging 
to the newer companies operating on 
conservative lines, which have trouble 
enough without being classed in the 
public mind with frauds and fakers. 
While nearly all of the States strictly 
supervise insurance companies actually 
in operation, in most of them there has 
been no way of reaching companies in 
the process of formation. So much 
scandal has followed in the wake of the 
organization of companies for stock-sell- 
ing profits that regulatory legislation is 
rapidly spreading. Bills limiting the ex- 
penses in the organization of new com- 
panies or authorizing the examination 
and supervision of such companies 
while selling stock to the public were 
introduced this winter in nine legisla- 
tures. They were enacted into law in 
five States. In several of these States 
the statute closely follows Section 39 of 
the New York law, under which the 
Insurance Department of that State has 
been so successful in preventing swind- 
ling operations by unscrupulous pro- 
moters. 
Departmental Matters. 

“Although not directly interested, we 
have had occasion to review upward of 
fifty-five bills dealing with the organiza- 
tion, conduct and powers of supervising 
officials and departments. These bills 
have ranged from salary increases to 
employes to one measure in a Western 
State, which would practically have dele- 
gated to the Insurance Commissioner 
all legislative powers presumed to be 
vested exclusively in the legislative 
branch of the Government. This Dill 
was supported by the department, ap- 
parently in good faith, in order that it 
might reach a number of wild-cat insur- 
ance concerns, but it was opposed by us 
on principle, in which we had the hearty 
support of the domestic companies of 
the State. In the end it was not viewed 
with favor by either branch of the leg- 
islature. 

State Insurance. 

“As a matter of passing interest we 
have had to note proposals that the 
State itself might with propriety engage 
in the insurance business. This sugges- 
tion affords evidence that insurance is 
coming to be generally recognized as 4 
necessity for every person who can af- 
ford to pay premiums. It even seems to 
go further and say that those who think 
they cannot afford to contribute a por- 
tion of their income to such a purpose 
shall be compelled to do so. Inasmuch 
as all proposals relative to State insur- 
ance rest on economies to be effected 
by the elimination of agents, it will be 
interesting to observe whether or not 
the demand for life insurance hds reach- 
ed a point where business can be ob- 
tained without solicitation. Heretofore, 
in this country and elsewhere, the ex- 
periment has not met with success, and 
insurance men look with doubt upon its 
probable success in the future, whether 
attempted by the State or others. 

Miscellaneous. 

“There was also a large number of 
measures that do not come within any 
of the classifications heretofore used. 
Some of these were of a radical nature. 
For instance, under one measure foreign 
corporations would have been required 
to keep within the State the originai 
records of business transacted in that 
particular commonwealth. Such a law 
as this measure proposed would, of 
course, hamper any kind of a corpora- 
tion doing business in several States, 
while it would be well-nigh impossible 
for life insurance companies to operate 
under such a provision. Another Dill 
provided that all corporations must ar- 
range for an annnal anditing of their 
books and accounts by a certified pub- 
lic accountant. This measure did not 
take into consideration the fact that a 


detailed annual report is made to the 
Insurance: Commissioner of every State 
by every insurance company operatins 
in it, and that the form of the report is 
that required by insurance commission- 
ers after years of experience and an 
endless number of conferences on the 
subject. Neither of these bills was 
passed, 
Drastic Retaliatory Measure. 

“The last word in retaliatory legisla- 
tion was introduced in the legislature of 
an important Eastern State. It provia- 
ed for the automatic expulsion from the 
State of the insurance companies of any 
other State refusing a license to an in- 
surance company of the first-named 
State. No consideration was to be giy- 
en to the question of the merit of the 
refusal to license. If another State 
refused to allow a questionable insur- 
ance company from this particular State 
to operate in it, the insurance compa- 
nies of that other State, both good and 
bad, would have to retire forthwith 
from the home State of the doubtful 
company. This bill passed one branch 
of the legislature, but was defeated in 
the other. 

Common-Sense Co-operation. 

“IT feel that the maintenance of such 
an organization to do the important 
work delegated to this Association is 
in keeping with the spirit of the times 
and in harmony with the rapidly chang- 
ing conditions confronting the business 
and commercial world. It is common- 
sense co-operation in matters of com- 
mon interest where there can be no such 
thing as legitimate competition. There 
was a time when competition among 
life insurance companies, or at least 
wich some companies, included the o}- 
ta:ning of advantages by means of spe- 
cial laws and political favors. To-day 
in life insurance, as elsewhere, ‘special 
privilege’ fostered by legislative enact- 
ment is largely a thing of the past. Few 
ask for it and none really expect it. 
The fundamental principles of this or- 
ganization are against it and our powers 
are so directed. 

Relations With the States. 

“T cannot conclude this report without 
saying that the problem of maintaining 
a proper adjustment of the relations be- 
tween the business of life insurance and 
the public, as it is represented by State 
governments, appears to be as far from 
solving itself as at any time in previous 
years. It would seem as if our form of 
government requires that a continuous 
campaign of education be carried on 
among those charged with the responsi 
bility of enacting laws. With the per- 
sonnel of legislatures changing largely 
from year to year, you can no more ex- 
pect to get the job done and over with 
than you can the education of children 
in our public schools. I see, therefore, 
no escape from a continuance of the 
discussions which we have had to carry 
on with lawmakers during this and pre- 
ceding years. The most we can hope 
to do on the part of the Association is 
to give a more efficient service without 
material increase of cost to its mem- 
bers. I am pleased to be able to report 
this as being one of the results achiev- 
ed this year. While we have without 
doubt rendered a larger and a better 
service than heretofore, it has been 
done with the expenditure of a little less 
money. 

“We have no quarrel with the exten- 
sion of statutory control of life insur- 
ance companies to those States which 
hitherto have been content to leave it 
to their sister States, but we must urge, 
and doubtless continue to urge for tnany 
years to come, that the extension of 
State supervision makes it much more 
important than ever before that State 
shall keep in mind the need for sub- 
stantial uniformity of statutes which 
seek to regulate business institutions in 
matters of detail. If the doctrines of 
comity and uniformity are disregarded, 
the result will be nothing less than 
chaos and in the end may even lead 
to destruction of the institutions which 
are now regarded by us with justifiable 
pride and which are classed among the 
wonders of the business world.” 
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CASUALTY AND 





NEW OHIO LAWS. 





Governor Harmon Makes Effective By 
His Signature a Number of Insur- 
ance Measures. 





In addition to action hitherto taken 
and previously announced, Governor 
Harmon has completed the legislative 
grind left on his hands by the Ohio 
General Assembly by signing Senate 
Bill 25, the Deaton measure establish- 
ing the liability of accident insurance 
companies; and S, B. 127, the re-amend- 
ed Green employers’ liability bill; H. 
B. 157, the Fellinger life insurance 
anti-rebating measure, and H. B. 248, 
the Evans safety bill providing for 
State boiler inspection. Not an insur- 
ance bill or a safety measure affecting 
insurance, which passed the legislative 
gauntlet was vetoed by the governor, 
though he permitted a few to become 
laws without his signature. 





STAND BY DIRECTORS. 





Stockholders of Title Guaranty and 
Surety Company Approve Re- 
duction of Capital. 


The majority of the stockholders of 
the Title Guaranty and Surety Company 
of Scranton, Pa., at a special meeting 
Saturday morning, approved a recom- 


mendation submitted by the board of 
directors, that the capital stock of the 
Company be reduced from $1,000,000 to 


£500,000. Under the terms of the rec- 
ommendation adopted, each of the stock- 
holders in the Company will surrender 
half his stock holdings, the $500,000 
thus raised to be used as a surplus fund, 
to replace the depleted surplus. There 

125 stockholders at the meeting, 
Hon. H. M. Edwards presiding, and Col. 
L A. Watres, president of the Compez- 
ny, Major Everett Warren and former 


Deputy Attorney-General Frederic W 
Fleitz argued in favor of the recom- 
mendation to decrease the capital stock. 


Attorney M. J. Martin, representing the 
minority faction of the stockholders, 
urged against the decrease. The vote 
was: For the decrease, 7,565; against, 
955. 
After the meeting it was announced 
that within a short time a call is to 
be issued for another special meeting, 
at which a vote is to be taken on a 
proposition to issue $500,000 new stock, 
thus bringing the capitalization of the 
Company back to $1,000,000. The new 
to be allotted pro rata to the pres- 
ent stockholders at par. 

meeting was enlivened by a tilt 
between Attorney Martin and Major 
Warren. On Mr. Warren’s suggestion 
that a vote be taken on the recommend- 
ation of the board of directors to de- 
the capital, Mr. Martin offered 
an amendment that the $500,000 stock 
decrease instead of being placed in a 


stock 


The 


crease 


surplus fund be distributed pro rata 
among the stockholders. Mr. Martin’s 


amendment was ruled to be out of order, 
but it led to a criticism of the manage- 
ment of the Company, by Mr. Martin, 
and a defense of the methods of the 
Company by Major Warren and Colonel 
Watres. Mr. Martin read from an audi- 
tor’s report of the condition of the Com- 
pany, placing especial emphasis on ex- 
pense accounts and several losses that. 
had been sustained, notably, a book loss 
of $181,000 on bonds of the Pennsyl- 
vania Coal and Coke Compary. 

Colonel Watres explained the differ- 
ence in the surplus according to the 
books of the Company several months 
‘go, and the surplus allowed by United 
States examiners. The Company adver- 
tised a surplus of $461,000 in December, 
1910. The government examiners allow- 
ed a surplus of only $18,000. The differ- 
ence came, Colonel Watres said, be- 
cause the government men refused to 


acknowledge securities held by the Com- 





SURETY HAPPENINGS 





pany to be good assets, their rules being 
strict on that matter. 

The approval by the stockholders of 
the recommendation submitted by the 
board of directors promises to be pro- 
ductive of immediate results in the pro- 
motion of the Company’s business. The 
officers and directors have already com- 
pleted plans for launching an aggressive 
campaign for new business, and are con- 
fident of its successful outcome. 





KILLED IN SENATE. 





Bank Guarantee Bill Fails to Pass 
Upper House of Wisconsin 
Legislature. 





By a tie vote the Wisconsin Senate 
killed the State guarantee of bank de- 
posits bill, which had previously passed 
the lower house. 

Senator Owen, author of the measure, 
made a strong speech in its advocacy, 
saying in part: , 

I am here to plead for the weak for 
the general depositors the great mass of 
the people. There is another measure 
before this legislature to allow State 
banks to secure the United States Gov- 
ernment so they may receive postal sav- 
ings funds. I am utterly opposed to 
that proposition. I do not believe the 
best assets of a bank should ‘be segre- 
gated at the expense of the poor indi- 
vidual depositor to secure the great and 
powerful Federal Government. 

Mr. Owen spoke of the good the State 
hank guaranty law had accomplished 
in Oklahoma. State Senator Husting 
also spoke for the bill which, he said, 
meant absolute protection of the work- 
ing men and farmers and other small 
depositors who place their moneys in 
hanks. Senator Teasdale, who is a 
banker, favored the bill. The measure 
was opposed by Senatdr Whitehead. He 
challenged the statement that law ha‘ 
accomplished good in Oklahoma and 
referred to a letter he had received 
from the Comptroller of Currency rela- 
tive to the large number of banks in 
Oklahoma which were applying for Fed- 
eral charters. 





PREPARING FOR CONVENTION. 





Rresident Faxon Announces Commit- 
tees for International Association 
Gathering. 

Although President Faxon of the 
ternational Association of Accident Un- 
derwriters has nof vet prepared the 
program for the forthcoming annual 
gathering of the organization at Ports- 
mouth, he has announced his member- 
ship committees as follows: 

Membership upon the various stand- 
ing committees of the organization has 
been announced as follows: 

Auditing:——Edwin C. Bowen, chair- 
man, Aetna Life: D. G. Luckett, U. S. 
Casualty; John I. Ahern, Travelers: A 
F. Merrill, Employers Liability: C. A. 
Nesbitt, Commercial Travelers Life & 
Accident. 

Banquet:—W. G. Curtis, chairman, 
National Casualty: E. Prescott Rowe, 
Massachusetts Accident: Wm. H. Jones, 
Equitable Accident; Alex S. Matthew, 
Law, Union & Rock; Carl Schreiner, 
Munich Re-Insurance. 

By-Laws:—Edwin S. DeLeon (chair- 
man), Casualty Co. of America; Jno. T. 
Stone, Maryland Casualty Co.: W. C. 
Potter, Preferred; F. J. Moore, General 
Accident; Wm. Brosmith, Travelers; D. 
T. Montague, Equitable Accident. 

Credentials: —*. R. Parks (chairman), 
Loyal Protective; Edw. Willans, Im- 
perial Guarantee & Accident: F. W. 
Lawson, London Guarantee & Accident; 
Horace B. Meininger, German Commer- 
cial Accident; H. D. Pixley, Commercial 
Travelers Mutual Accident. 

Entertainnient:—George FE. Taylor 
(chairman), New Amsterdam Casualty; 


In- 





Denis Murphy, Canadian Ry. Accident; 
W. H. Betts, Continental Casualty; Dan- 
ford M. Baker, Pacific Mutual Life; J. 
B. Pitcher, U. 8. Health & Accident. 

Nominating:—H. G. B. Alexander 
(chairman), Continental Casualty; Ed- 
son §. Lott, U. S. Casualty; L. H. Fibel, 
Great Eastern Casualty; Chas. C. Dan- 
iel, Order of United Commercial Trav- 
elers; John Emo, Canadian Railway 
Accident. 

Place for Next Convention:—Wm. B. 
Mann (chairman), Ocean Acc. & Guaran- 
tee; E.-G. Robinson, National Masonic 
Provident; L. E. Brown, Continental 
Casualty; Felix Pfitzner, Frankfort Ma- 
rine Accident & Plate Glass; R. D. 
Steele, U. S. Fidelity & Guaranty. 

Press:—C. S. 8S. Miller (chairman), 
Continental Casualty; F. S. Dewey, Na- 
tional Casualty; A. E. Childs, Colum- 
bian National Life; M. G. Nichols, 
Penna. Casualty; Dr. R. S. Keelor, Unit- 
ed States Casualty. 3 

Reception:—B. A. Page (chairman), 
Travelers; R. R. Koch, American As- 
surance; F. R. Jones, Fidelity & Cas- 
ualty; Chas. E. Ward, General Accident; 
Geo. S. Dana, Commercial Travelers Mu- 
tual Accident. 

Transportation:—C. C. Daniel (chair- 
man), Order of United Commercial 
Travelers; W. H. Butts, Western Trav- 
elers Accident; T. L. Bean, Fidelity & 
Deposit; E. P. Van Reed, American 
Casualty; Corwin McDowell, New Eng- 
land Casualty. 





IN THE FIELD. 
C. F. Thain Resigns Connection With 
Prudential Casualty to Join Gen- 
eral Agency Firm. 








Charles F. Thain has resigned as su 
perintendent of agents for the Pruden- 
tial Casualty Company, of Indianapolis, 
to associate with the prominent Detroi' 
firm of Bierce & Sage as manager fot 
their casualty department. jierce & 
Sage represent the Prudential Casualty 
as general agents. 

Mr. Thain is a young underwriter who 
has proven-himself possessed of a broad 
knowledge of the business, and of gen- 
eral executive ability. Success shoul.! 
continue to attend his efforts. 





Join Commercial Casualty Ins. Co. 

W. J. Gardner, vice-president of the 
Commercial Casualty, of Newark, an 
nounces the appointment of Frederic 
Kk. Wilkens assistant resident manager 
of the Company’s New York city offic: 
Mr. Wilkens’ experience in the casualty 
business has been both varied and ex- 
tensive. In the past twelve years he 
has been successively connected with 
the Fidelity & Casualty, Ocean Accident 
& Guarantee, Aetna Life and the Em- 
pire State Surety companies, and the 
knowledge gained while thus employe 
will be of great value to him in his 
new post. 

Another appointment by the Commer- 
cial Casualty is that of L. W. Reinhard 
as special agent for the New York office 
Mr. Reinhard is familiar with the brok- 
erage fraternity of the metropolis 
among whom he will now solicit fur the 
Newark corporation. 


Great Eastern Casualty Raises “The 


Torch.” 





For the greater development of its 
industrial department the Great FEast- 
ern Casualty Company of New York, 
has begun the publication of “The 
Torch,” a monthly magazine for its 
fieldmen. The initial number is brim- 
full of good advice to the solicitor 
and the magazine well deserves the 
title it bears. Its editor is G. Montague 
Nettleship, manager of the Great Fast- 
ern’s industrial department, to whom 
Louis H. Fibel, president of the Com- 
pany in a characteristic paragraph re- 
fers as follows: 

“Editor-Manager Nettleship has, by 
enthusiastic work on educational and 
accomplishment lines, earned for him- 
self, and fully merits the title of the 


“1 will, that | will!” man, for he thinks, 
acts and lives in the spirit and power 
of that motto, and as it is The Torch 
motto, all our Industrial Department 
representatives will, I am sure, become 
imbued with that spirit of conquest in 
all good works.” . 


MULTIPLIED SEVERAL FOLD. 





Managing Underwriters Prepare Liabil- 
ity Rates to Meet Drastic New 
Jersey Law. 

On July 4 the workmen’s compensa- 
tion law of New Jersey, passed at the 
latest session of the State Legislature 
becomes operative, and for weeks past 
managing underwriters have been hard 
at work preparing a series of liability 
rates to meet the changed conditions in 

the territory. 

The work is about completed and the 
result will likely be made public within 
a few days. 

Broadly speaking, the new figures will 
be increased from three to ten times 
over those now charged. 





Detroit Conference Still Gaining Mem- 
bership. 

Applications for membership in the 
Detroit Conference have been received 
from the American Health & Accident 
Association, of Des Moines, and the Na- 
tional Permanent Relief Association, of 
Scranton. 

The advantages of co-operation one 
with another seem to be more and more 
appreciated by company managers, and 
the membership of the Detroit Confer- 
ence is steadily growing. It has now 
seventy-five organizations upon its roll 





No Promotion Expenses. 





Books of the United Casualty and 
Surety Company, forming at Memphis, 
Tenn., were closed on Saturday, the in 
tended $300,000 capital of the enter 


prise being largely over-subscribed 
There are no promotion expenses in 
connection with the venture 





Leaves Omaha Casuaity Co. 





Harry S. Byrne has resigned as assist- 
ant secretary and manager of the surety 
lepartment of the National Fidelity and 
Casualty Company of Omaha. While his 
future plans have not yet matured it is 
probable Mr. Byrne will open a general 
insurance office in his home city. 


With American Surety Co. 





service of the American 
Surety Company, Henry D. King recent- 
ly resigned the vice-presidency of the 
National Surety of this city. 


To join the 


Consider New Law for Maryland. 

Members of the commission appointed 
o draft an Employers’ Liability act for 
Maryland have held several meetings, 
and will hold stl] others until they fee! 
sufficient data has been secured to just 
ify the preparation of a bill 





D. W. Armstrong, Jr., has been suc- 
ceeded as secretary of the National 
Surety Company of New York by H. J. 
Hewitt, the former auditor of the cor- 
poration 

In succession to Henry D. King re- 
signed, Upton Slingluff will have charge 
of the fidelity department of the Na- 
tional Surety Company of New York. 

The New England Casualty Company 
of Boston has appointed William D. Mc 
Loughlin, formerly of the Aetna [n- 
demnity Company, its auditor. 





The industrial department of the Gen 
eral Accident, of Scotland, is now writ 


ing three forms of Workmen's Com 
pensation in New Jersey to meet the 


new law which goes into effect July 4 
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FOR WORKMEN’S COMPENSATION. 





Assertion is Made That Congress Has 
Power to Enact Such a Measure 
if It Cares To. 





A special correspondent of the Jour- 
nal of Commerce and Commercial 
Bulletin, writing to the paper from 
Washington concerning the suggested 
adoption by Congress of a Federal 
workmen’s compensation law says: 

“Very strong interest has been arous- 
ed among representatives of manufac- 
turers and employers on the one hand 
and representatives of trade unions and 
other workmen’s organizations on the 
other by the investigation of workmen’s 
compensation and employers’ liability 
legislation now in progress before the 
Federal Commission which was ap- 
pointed to deal with that subject. Par- 
ticular attention is being given to the 
statement made by Frank B. Kellogg, 
of St. Paul, Minn., on behalf of organ- 
izations of railroad employes. Mr. 
Kellogg in discussing the subject takes 
the point of view that the general 
question of the right of Congress under 
the Constitution to adopt employers’ 
liability and workmen’s compensation 
legislation is fully settled by the re- 
cent decisions of the Supreme Court. 
He holds that the power of Congress in 
this matter is the same as the power 
of the State to deal with similar ques- 
tions relating to intrastate business, 
but, thinks Mr. Kellogg, the real question 
at issue is not these general constitu- 
tional problems but is whether a per- 
son or corporation engaged in a 
hazardous occupation may be compelled 
to expend money for medical assistance 
or for compensation notwithstanding 
the absence of negligence. 

Question of Police Power. 

“Mr. Kellogg has discussed first of 
all the question of the police power of 
Congress and whether it extends to pro- 
viding a scheme of compensation, not- 
withstanding the non-liability of the 
employer at common law owing to the 
absence of negligence. He reaches the 
conclusion that, inasmuch as property 
is held to-day subject to general re- 
strictions in the interest of public 
health, morals, safety, etc., the taking 
of the property does not violate the 
Constitution. If the Legislature .be- 
lieved that the public welfare requires 
the adoption of such a measure, analogy 
and principle are in favor of the power 
to enact it. Mr. Kellogg further ap- 
peals in support of his reasoning to the 
fact that the managers of great in- 
dustrial corporations have voluntarily 
initiated a system of workmen’s com- 
pensation in order that the workmen 
may be placed on a safe basis, his 
family provided for, and thereby the 
general public welfare advanced. An- 
other line of reasoning pursued by Mr. 
Kellogg under the same general head 
is to the effect that inasmuch as it 
has been held that a railroad may be 
compelled to pay for property destroyed 
by fire in spite of absence of negligence, 
it may be compelled to provide for in- 
jury inflicted upon the employe who 
has been engaged in the use of danger- 
ous’ instrumentalities. He contends 
that it is equally in the interest of the 
public welfare to require reasonable 
compensation for disability to employes 
which may prevent the poverty and 
distress of their families, as it is to 
compel the assumption of a liability on 
account of the destruction of property. 

Extra-Hazardous Employments. 

“A question has been frequently 
raised in the discussion of employers’ 
liability before Congress whether it is 
or is not necessary to base legislation 
providing for employers’ liability upon 
what is called the extra-hazardous 
nature of the employment. Mr. Kel- 
logge has disevssed this in the light of 
the fourteenth amendment to the Con- 
stitution, which provides that no State 
‘shall * * * deny to any person within its 
jurisdiction the equal protection of the 


laws.’ He notes that it has been held 
by the Supreme Court that although 
the provision against the impairment 
of the obligation of contracts by tne 
States was not a limitation upon the 
power of Congress, yet Congress should 
carry out the spirit of this declaration. 
The question then arises whether a 
statute prescribing a special employers’ 
liability for those employments which 
are to be held extra-hazardous takes 
away the equal protection of the laws 
from the company because employers 
in other occupations are not liable in 
the same way. Mr. Kellogg holds that 
the finding of the Supreme Court of 
Indiana in a recent case is conclusive 
on this subject, it having been held 
that ‘an act regulating railroads vio- 
lates no constitutional provision because 
it is made to apply only to railroads.’ 
This and other authorities, he thinks, 
make it clear that the States have power 
to classify railroad employes engaged 
in the hazardous occupation of operat- 
ing trains, working upon the track, 
constructing railways, and generally in 
operating the same. Assuming that 
Congress is limited in its power by 
the same general principles as are the 
States, there is no doubt that such 
reasonable classification may be made 
by Federal law. 
Question of Jury Trial. 

“Some persons who have (been inter- 
ested in the question of employers’ 
liability have taken the view that the 
seventh amendment of the Constitution 
of the United States preserving the 
right of jury trial in suits at common 
law where the value in controversy 
exceeds $20 is a restriction upon the 
power of Congress to fix the compen- 
sation of employes for injuries re- 
ceived, in other words, that the em- 
ployer is entitled to the right of a trial 
by jury as to his Ifability and the 
amount he shall pay. This is consid- 
ered to arise from an erroneous view 
of the seventh amendment. That 
amendment was not intended to pro- 
hibit Congress, it is claimed, from tak- 
ing away rights of action or creating 
remedies under the police power for 
which a jury trial is not granted. If 
Congress has the right under the police 
power to make the employer liable for 
injury to employes in a dangerous em- 
ployment it fixes the rights of the 
parties and there is no cause of action 
upon which a jury may act. This, ac- 
cording to the argument of Mr. Kellogg 
as representing the labor advocates of 
the bill, makes it clear that the pro- 
posed legislation is valid or invalid 
under the fourteenth amendment of the 
Constitution without regard to the 
seventh amendment, and the right of 
trial by jury does not interfere with 
the power of Congress to pass the 
legislation. 

Legislation Needed. 

“The argument of those who are 
pressing for the legislation is that 
recognition of its necessity is so very 
general in foreign countries, and so 
obvious from the point of view of general 
social utility, that the bdenefit of every 
possible constitutional extension of 
the power of Congress ought to be in- 
voked in order to secure the adoption 
of an adequate law on the subject by 
the Federal Government. General pub- 
lic welfare and policy, according to the 
advocates, should be allowed to over- 
rule avestions of technicality wherever 
possible. 








KIMBALL C. ATWOOD, Presidem 
290-292 G-cadway, New York. 


Some agents are prone to 

Question of advance as justification for 

Territory. their lack of success, the 

undesirability of the field 
in which they chance to be located. They 
aver that being situated close to a popu- 
lous center it is “worked to death,” or 
if distant from a prominent town the 
“people do not appreciate the benefits 
of insurance.” 

If the agents who thus assert were 
honest with themselves and their em- 
ploying companies they would readily 
se° the falsity of either of the above 
statements, and the chances are that in 
each locality complained of are to be 
found certain solicitors, who go on year 
after year wr'ting an ever growing 
amount of business, and finding their 
ability so to do increasing with passing 
time. 

It’s the old story of effort versus sloth; 
and effort tells every time. Almost with- 
out exception the men in charge of field 
work for the insurance companies, have 
had extended practical experience as 
solicitors, usually in different territories. 
They know wherever people exist insur- 
ance may be written, and acting upon 
that belief they adapt their goods and 
prices to the district in which they find 
themselves. 

Having realized at first hand the 
conditions of the business, they appor- 
tion territory in large or small sections, 
as they feel it can profitably be culti- 
vated. If the territory is worked, so 
much the better for the late entrant. He 
will not have to spend time pioneering 
since the general subject of insurance 
has already been made familiar to the 
people, and can confine his efforts to 
setting forth the merits of his particu- 
lar company. 

On the other hand, if the gospel of 
insurance has not been extensively 
preached, then the first man to pro- 
claim it will be entitled to full credit, 
and once he has gained the confidence 
of his auditors, the business of the ter- 
ritory will gravitate to him and as the 
pioneer worker he will continue to hold 
the lead by virtue of that fact, no mat- 
ter how many competitors may enter 
the arena later. No, Mr. Agent don’t 
.ake the mistake of faneying your ter- 
ritory is a poor one, but honestly dig 
and you will find the returns will well 
repay the effort. 

= - . 
In writing the agency 
The Bookkeeper force of the Great East- 


and the ern Casualty regarding 
Agent. the need for proper ac 
count keeping, C. J. 

Soderbery, cashier of the Company, 


said: 

“The bookkeeper is at one end of the 
business. The agent is at the other. 
If it were not for the bookkeeper the 
agent would be looking for his com- 
mission. If it were not for the agent 
the bookkeeper would be looking for 
a job.. Between the ends so necessary 
to each other there should be little 
friction. Yet some agents ‘believe the 
accounting department is created to 
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give them trouble. And very often the 
bookkeeper is tempted to believe that 
the agent’s purpose in life is to make 
him unhappy. Unlike the opposite poles 
of the compass they sometimes seem to 
repel rather than attract. 

“My experience of years shows me 
that the trouble is due to the failure 
of the agent to do his own bookkeeping 
right. He is neglectful of his own 
interests in this respect, so important. 
In maintaining harmonious relations 
with the accounting department, we 
know the agent has the hard end of 
the line, that’s why he makes more 
money than the bookkeeper. The book- 
keeper may sometimes forget him- 
self and aspire to the high and 
lofty role of the man at the pro- 
ducing end of the business, or, he 
may for a moment try to picture the 
agent, and what he had to eat (or 
crink), as he tries to fathom the agent’s 
report which looks more like an or- 
chestra score. But generally the book- 
keeper has naught to do but to go along 
in his own quiet way, playing his little 
part on the back of the stage, hanging 
on to his ledger, waiting for the final 
eurtain. 

“But I contend that every agent, in 
fact every man in business, must to a 
certain extent be a bookkeeper. I do 
not mean that an agent must be an 
expert accountant or an artist in debits 
and credits. But the should be able to 
keep a correct record of the transac- 
tions with policyholders on his agency. 
and to send an intelligible transcript 
of that record to the home office. Some 
agents seem to think that their function 
is only that of production, and that 
that which is produced will record itself; 
that bookkeeping need not be consid- 
ered in their makeup. That’s a mis- 
take. An application for a policy is 
produced. This leads to a collection of 
a premium. The premium must be 
properly recorded. If the agent’s busi- 
ness is not of sufficient size to justify 
his own accounting department in con- 
nection with it, then the agent must 
for a short time each day play the part 
of a bookkeeper. He should be as care- 
ful and as prompt in remittance of pre- 
mivms and giving the home office ne- 
cessary information, as he is to inform 
“a prospect as to the policy contract.” 
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A SHORT-SIGHTED POLICY. 





American Bankers Association Would 
Copyright New Form of Burglary 
Insurance Contract, 





Following a series of conferences be- 
tween leading casualty underwriters 
and representatives of the American 
Bankers Association, held in New York 
city recently, a new form of bank bur- 
glary insurance contract has virtually 
been agreed upon and will be issued in 
the near future. The changes from the 
present poliey are not of great moment, 
though, as might be inferred, they tend 
to greater liberality. 

As the revision is based very largely 
upon data supplied by the insurance 
men, who are likewise mainly responsi- 
ble for the terse verbiage employed 
throughout the contract, they not un- 
naturally feel that they be given the 
privilege of issuing it to whomsoever 
they please, instead of restricting its 
sale to members of the American Bank- 
ers Association, as the bankers desire. 

Possibly sixty per cent. of the banks 
of the country are members of the 
American Bankers Association. This 
leaves at least forty per cent. of the in- 
stitutions outside, and hence, if the pres- 
ent desire of the bankers is carried out, 
inelegible to buy the new form of in- 
demnity contract. 

That the insurance companies will 
grant a policy more liberal to one class 
of customers than to another, is not to 
be imagined, hence the bankers, if they 
hold to their present idea of exclusion, 
will simply force the underwriters to 
print a second line of contracts, con- 
taining all the advantages allowed in 
the first, though expressed perhaps in 
different language. 

In the interest of the general good it 
is to be hoped that the American Bank- 
ers Association representatives will 
recede from their stand of exclusiveness 
and allow the insurance companies to 
write the new policy to such institu- 
tions as care to seek its protection. 





NOT LIABLE. 
Federal Union Surety Co, Declines Pay- 
ment of Depository Bond and 
Court Sustains It. 





In a decision handed down Saturday 
by Common Pleas Judge E. B. Dillon at 
Columbus, it was held by the court that 
the Federal Union Surety Company of 
Indiana was not liable on its bond given 
to insure the state of Ohio against loss 
of $20,000 deposited under the original 
state depository law in the defunct Eu- 
clid Avenue Trust Company of Cleve- 
land. If Judge Dillon is sustained by 
the higher courts, to which the legal 
questions will be carried, the State will 
lose $10,000, with interest. The deposit 
was $20,000, which was the amount for 
which the state sued, but the assignee 
of the bank has paid a dividend of 50 
per cent. 

The case was tried by a jury several 
months ago, but at the end of the trial 
both sides waived the jury and the case 
Was submitted to the court for a de- 
cision. In his review of the case Judge 
Dillon scores the late W. S. McKinnon, 
former State treasurer, whose estate has 
been sued for a large amount of illegal 
interest. He says: 

“Prior to the passage of the disposi- 
tory act of 1904 it was according to law, 
a conversion and embezzlement for a 
state treasurer to take any money away 
from the treasury and deposit it in any 
bank. In spite of this, however, for 
some time prior to the passage of this 
act, the State treasurer surreptitiously 
and by connivance with one Craft, a 
close political friend and president of 
the Euclid Avenue Trust Company, took 
from the state treasury, and therefore, 
as a matter of law, converted and em- 
bezzled the sum of $50,000 and handed 
the same over to the Euclid Avenue 
Trust Company by an arrangement 
whereby he, in his individual capacity, 


should receive the usufruct therefrom | 
by way of interest.” 

After the act of 1904 went into opera- 
tion in 1906, the converted money was | 
restored to the State and $20,000 of the 
amount replaced in the bank as a legal | 
deposit. The surety company set up| 
nine different grounds of defense. 

The reasons on which Judge Dillon | 
holds the surety company released from | 
the obligation, the court explains as fol- | 
lows: 

“A surety in assuming a risk is by 
well-settled law entitled to know and 
be informed of any moral delinquency 
on the part of the risk which ought to} 
be communicated to him and which | 
would have a natural tendency to affect 
his going or not going upon the bond. 

“The secret connivance, therefore, be- 
twen this bank and the treasurer where- 
by so a large a sum of money as is in- 
volved in this case was and had been 
for a long time converted, was a fact 
which it would seem the treasurer, act- 
ing for the State, and having full know- 
ledge thereof, should have communi- 
cated.” 

The court points out in addition that 
the surety company had a right to ex- 
pect that the bank was gaining a valu- 
able deposit by its becoming the bank’s 
surety for $20,000, whereas the evidence 
had shown that a larger amount of the 
State’s money, converted by the treas- 
urer, was already deposited in the bank, 
showing thereby that the bank gained 
nothing. Concluding, the court says: 

“Consistently, therefore, with two 
most strongly established principles, 
first, that sureties can only be held 
within the strictest wording of their lia- 





bility, and second, that principals deal- | 


ing with sureties are bound to the very | 


maximum of good faith, the opinion of 


this court is that the plaintiff be entered 


for the defendant for the costs.” 





Manual of Fidelity Insurance. 





Although fidelity and corporate sure- 
tyship is a department of underwriting 
that has assumed large proportions and 
is destined to still greater expansion, 
no comprehensive text book dealing 
with the subject existed until the Spec- 
tator Company, of New York city, 


brought out such a work early in the | 


present month. 


The publication, prepared by Henry | 
G. Penniman, of Baltimore, who had ex- | 


perience both as a general agent and 


chief executive of a surety company, | 


contains a description of “surety and 
fidelity bonds with their practical uses, 
and the conditions under which they 
should be written.” In addition the 
author gives a series of valuable hints 
to agents regarding the conduct of the 
business from a field man’s standpoint. 


Substantially printed and bound, the | 


work retails for $2 per copy. 





Globe Indemnity Company. 





Notice of intent to organize the Globe 
Indemnity Company is being advertised, 
as is required by the laws of the Empire 
State. The lawyers are busy preparing 
all preliminary papers, and it is improb- 
able that any definite move of impor- 
tance will be made before July 1. 

The Globe Indemnity, as is generally 
known, is backed by the powerful Liver- 
pool & London & Globe Insurance Com- 
pany, 





$58,607 for $625. 

A large personal accident claim re- 
cently paid by the Aetna Life, was the 
delivery of its check for $58,607-to the 
estate of William Porter, of the New 
York City Stock 


Erickson, Perkins & Co. The assured 


Exchange firm of| 


| 


was killed on May 22 through the over- | 


turning of his automobile. 

Mr. Perkins had paid but $625 in 
premiums for his indemnity when the 
fatal accident occurred. 

A neat and most serviceable blotter 
is the latest advertising novelty of the 
Fidelity and Deposit Company of Balti- 
more. 





TIPS TO AGENTS AND BROKERS 


Nearly a quarter of a century in successfully conducting the SURETY 
BUSINESS has made a LEADER of the 





Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 
AUTOMOBILE and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 


EDWIN WARFIELD 
President 


HOME OFFICE: 
Baltimore 








Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 











T. J. FALVEY, President JOHN T BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 








ACCIDENT - --- LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prulential Cisuallf Company 


HOME OFFICE, INDIANAPOLIS 





CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 1911 
$749,832.25 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
PLATE GLASS 


Chartered 1874 
PERSONAL ACCIDENT 
TH 


AND HEAL POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








F. W. LAWSON 


Health, Credit, Burglary 


LONDON GUARANTEE AND ACCIDENT CO., Lia. 


OF LONDON, ENGLAND 


Head Office _F. J. Walters 
Cc H I Cc A G O Resident Manager 
55 John Street 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs. 
— -New England 






Gen’l Manager 


Liability, Accident, 











and Steam boiler 
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LIBERAL RENEWALS DIRECT CONTRACTS 


A Gl ANT — SOUTH Security Life Insurance Company of America 


W. O. JOHNSON, President 
Its Name Is A Synonym of Strength Over $1,000,000 of surplus. Non-participating. 


Economic low rates — high values. Splendid 
Operating under the Compulsory Reserve Deposit Law of the Z policy provisions. Big opportunities for men with 
State of Kentucky the work habit. Write 


WANTED, TO WHOM WE CAN OFFER SS eee 
GOOD COMMISSIONS AND TERRITORY 














” eae Are You Writing S057" a 
Citizens National Life Insurance Company ||| Personas, Accident and Health cnly win ime BEST CONTRACTS | 
CHAS. D. PEARCE, President LOUISVILLE, KY. INSURANCE? Sia wos eee 


settlements; each claim paid will produce new business. Write today to 


Union National Accident Company 


LAFAYETTE BUILDING, PHILADELPHIA 
EM P| RE [| FF | N SU RAN * » fF 0 M PANY JAMES A. FLAHERTY, Eso., Presipent W. VAN WINKLE, GeNeRAL MANnacer 


HOME OFFICE 
Peters Building ATLANTA, CA. E are in position to consider applications 


of department managers for all lines of 














A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


casualty business. 





READY FOR BUSINESS JANUARY Ist, 1911 











WESTERN STATES LIFE 
INSURANCE COMPANY 


HOME OFFICE, SAN FRANCISCO 
WARREN R. PORTER, President | Southwestern Casualty Co. 
Capital and Surp'us fully paid in Cash - $1,360,206.73 || SAN ANTONIO, TEXAS. 
Policies up to the minute, over 3,000 ««BOOSTER”’ Stockholders. 


Desirable territory open in the Coast States for ««LIVE WIRES.” 











Address: PRATT & GRIGSBY, General Agents VALUABLE AND EFFECTIVE 
SAN FRANCISCO CANVASSING LITERATURE 


— FOR-— 


Georgia Life Insurance Company || LIFE INSURANCE AGENTS 
OF MACON. GA. “REBATING VOIDS THE POLICY” 


W. E. SMALL, President ‘‘Rebater and Assured Liable to Fine and Imprisonment ”’ 


CAPITAL 1,000,000 SURPLUS 5 , Price $10.00 per 1,000; $1.50 per 100; 90c. per 50 
ae eee SUALTY tastauey #900000 |'] A BANKING PROPOSITION or TWO METHODS OF SAVING” 


ric 0 * 1,000; $2.5u per 500; $1.00 per 100 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative Penen Seen er Ses eee iti 


Management. First Class Openings in bothBranches for PRODUCERS it D0 RICH MEN NEED LIFE INSURANCE ? - 


Address M. Y. Manley, Superintendent of Agencies Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Scranton Life Insurance Co, || sszzistimatr otters mm 
Aegean “A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


HAS GOOD TERRITORY TO OFFER LIVE Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 
AGENTS WHO CAN MAKE GOOD “COUNTER CONSIDERATIONS ” 


f Insurance for Property and Life 
$808,557 OO Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 
Reserve $383,875 oO The above pamphlets are productions of articles yo 
‘anit: ge in past issues of THE EASTERN UNDERWRITER, or for whic 
Capital $300,000 00 we are agents. 


SURPLUS $81 5563 OC Samples of any or all of the above sent upon receipt of 25c. 

postage. 

Address WM. E. NAPIER, Secretary Address THE EASTERN UNDERWRITER CO. 
SCRANTON, PA. 105 William St., New York City 












































